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WISCONSIN PLANS 
RATE REGULATION 


Drafts 


State Legislative Committee 


Tentative Bill Outlining Its 
Proposals. 


FIXED RATES MADE COMPULSORY. 


Inspection Bureaus Center of Rating 
Plan—No Ban on Company 
Agreements. 


The Wisconsin Legislative Fire In- 
surance Investigating Committee, after 
gathering a mass of evidence, is now 
formulating its conclusions and report. 
The committee has drafted a tentative 
bill governing the reguiation of rates, 
the conduct of the business and inspec- 
tions for the purpose of fire preven- 
tion. The bill would make it compul- 


sory for the companies to charge fixed | 


rates, the rates to be arrived at by in- 
spection bureaus, each company being 
required under the measure to be a 


member of one such bureau in the 


State. 


The bureaus would be maintained by) 
the companies, under the supervision | 
of the Insurance Department, and the) 
rates must be filed with the Insurance| 


Commissioner and are subject to re 
view by him on his own motion or on 
the application of the insured, where 
questions of discrimination within the 
State are involved. Inspections with- 
in stated periods are made compulsory 
and the rates arrived at are obligatory 
on the companies. The policy under 
this bill would contain an agreement 
to make inspections. 
No Ban on Agreements. 

No attempt is made to _ prohibit 
agreements among the companies and 
Commissioner Ekern says on this 
point: “Co-operation by fire insurance 
agencies is unobjectionable if public, 
open to equal participaticn and if acts 
against the public interest are prohib- 
ited.” The tentative bill provides that 
“Any two or more insurers or inspec- 
tion bureaus may enter into any agree- 
ment relating to their rates or service, 
and may make rules governing the 
members thereof and their agents,” 
provided it “shall not, in respect to 
rates or service, be unjust or unreason- 
able to the whole or any part of the 
people of this State.” 

Insurance Commissioner Herman L. 
Ekern states that the co-operation of 
the fire insurance companies is de- 
sired in connection with the bill and 
he has asked their opinion on the dif- 
erent features covered. He says: 

“It is intended to have the existing 
law amended to embrace the ideas 
contained in the tentative bill. The 
propositions as to rating, forms and in- 
spections should be considered sepa- 
rately. As to these subjects we wish 
to make the bill complete, with the un- 

(Continued on page 13.) 
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Organized 1 853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 
Assets, January Ist, 1912 
Liabilities (including capital) 
Reserve as a Conflagration surplus 
Net Surplus over all liabilities and reserves 


SURPLUS AS REGARDS POLICYHOL DERS, $18,615,440. 


$32,146,564 
18,331,124 
1,800,000 
13,815,440 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





Entered United States 
1866 


North British 


and Mercantile 


Insurance Co. 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 














RE you in the right place? Men of 
ability, who are ambitious to succeed, 
will find an opportunity with us. 
Results will be recognized. 


H 
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PITTSBURGH LIFE & TRUST CO. 


HOME OFFICE, PITTSBURGH, PA. 


W. C. BALDWIN, President HOWARD 8S. SUTPHEN, Director of Agencies 











$3.00 a Year; 15c. per Copy 


“DEPOSIT” CLAUSE 
RAISES NEW ISSUE 


Amount of Policy Subject to Tax When 
Left With Company on Its 
Maturity. 


MAY INVOLVE BANKING QUESTION. 


Opinions of Insurance Departments on 
Clause—Company Official Points 
Out Dangers. 


Some correspondence that passed be- 
| tween the attorney general of Michigan 
| and an inquirer concerns a matter that 
|may develop to be of great importance 
|to many of the life insurance compa- 
nies. The question deals with the 
| clause contained in the policies of a 
| number of companies, in which it is 
| stipulated that the amount of the pol- 
maturity be left the 
The let rais- 
|ing the issue is as follows: 
Assured Raises the Issue. 


| Hon. Franz C. Kuhn, 
Attor! 


reneral, 
Lansing, 





|}icy may at with 


company at interest. ter 


Michigan 
| Dear Sir 

One of our clients 
the proceeds of a matured | 
policy would be subject t 
| if the amount were left 
ithe insurance company, 
| State, at a certain rate of int 

kindly ad tl 


you Ki ivise us in this particular, 


esi! 


leposit witl 
of another 


erest. Will 


and oblige, 

! , 

Yours very y. 

_ ~ 1 Agent 


, Genera 


Attorney General’s Opinion. 
} 


general of 
ing opinion: 


response, 


ive the 


attorney 


ral follow 


1 ge 


State of Michigan 
Attorney-General Lansi! 
, General Agents 
emen Replying t 
of lith inst. would 
proceeds of a matured life 
policy which are kept on 


yur letter 
the 


nsurance 


that 


I leposit With 
nsurance company for the 
irawing interest will un 
a personal property credit and taxable 
is such under the general tax law 
Respectfully yours, 
(s) HENRY E. CHASE 


Deputy Attorney General 


purpose 


loubtedly be 


Have Not Been Taxed. 


Heretofore these funds have not 
been considered as taxable, at least it 
igs safe to say that the assured has so 
regarded them, and he has taken ad- 
vantage of the clause in his policy as 
offering superior advantages for a safe 
and lucrative means of investing the 
money accruing from the policy 

The issue has also been raised in 
Massachusetts where the tax commis- 
|}sioner of that State gave a similar 
opinion of the construction to be 
placed on the “deposit” clause in life 
policies. The inquirer in this instance 
goes quite thoroughly into the case as 
|} shown in his letter: 

Status of the “Deposit” Clause. 
Honorable Tax Commissioner, 

Commonwealth of Massachusetts, 


State House, Boston, Mass. 
Dear Sir:— 
| . . . 
I wish to make an inquiry regarding 
| a matter which is likely to assume con- 
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siderable importance and which has pos- 
sibly not been brought to your official 
attention. 

Many of the life insurance companies 
doing business in this commonwealth 
have a clause in their policies reading 
practically as follows: “The proceeds 
of this policy or any designated fraction 
thereof may at maturity be allowed to 
remain with the company until the 
death of the beneficiary, during which 
period the company will pay to the 
beneficiary yearly three per cent. on the 
amount so held, the first payment being 
made one year after the maturity of this 
policy and the last payment to be pro- 
rated to the date of the death of the 
beneficiary. The interest rate will be 
improved annually by such addition as 
may be awarded by the board of trus- 
tees. At the time such interest becomes 
payable the beneficiary may withdraw 
the amount held by the company, thus 
terminating this feature.” 

This in effect creates a trust fund un- 
der practically the same conditions as 
though it were left with a trust com- 
pany, excepting of course, that the ex- 
fpenses usually connected with a trustee- 
ship are avoided. The point in question 
is how this deposit would ‘be treated by 
the assessors in a town where the party 
who had so deposited resided. Would 
they be subject to taxes the same as 
though the fund were with a trust com- 
pany or otherwise’ Of course you un- 
derstand in all these cases this trust 
clause does not take effect until the con- 
ditions of the insurance policy have 
been completed, either by its maturity 
as an endowment or by the death of the 
insured, and therefore these funds must 
be kept separate by the company and 
reported to the insurance department. 

I am writing this letter solely on my 
own account, and if I have not succeed- 
ed in making myself perfectly clear, I 
would be pleased to furnish such ad- 
ditional information as: you may desire. 

Respectfully yours, 


Decision in Massachusetts. 
of the Massachusetts tax 
commissioner was as follows: 

“The state of facts which you set 
forth therein seem to me to indicate 
that the amount of money left with an 
insurance company at the maturity of 
the policy upon which interest is paid 
until the death of the beneficiary, the 
principal of which may be withdrawn 
on any interest day, indicates that the 
transaction is a loan from the person 
entitled to the money and as such will 
be a debt due to him for which under 
our statutes he would be taxable by the 


The opinion 


local authorities. 

‘TI cannot find any authority for the 
position that the insurance company 
would be taxable in any way for this 


money so held by it.” 


Position of the Companies. 

The question has also been raised as 
to whether the life companies in carry- 
ing this money to the credit of the ben- 
eficiary and subject to interest, are not 
exercising the functions of a bank or 


trust company and so subject to the 
regulations and taxes imposed upon 
banks. The tax commissioner of Mas- 
sachusetts has given an opinion on this 
subject, but there seems to be a con- 
siderable difference of opinion on the 
matter. On another occasion the 
Massachusetts official said: 

“The insurance company would not 
be taxable for these sums so left with 
it, either locally or by the State. The 
only local taxation which an insurance 
company has is that upon its real es- 
tate. The State assesses an excise tax 
yearly upon the value of the policy at 
the rate of onefourth of one per cent. I 
shall therefore advise assessors that 
such a deposit as this would be tax- 
able to the individual under the gen- 
eral tax law of the Commonwealth.” 

A well-known life insurance official 
has expressed a different opinion and 
one that opens up a still wider phase 
of the question. Some time ago when 
the incorporation of this clause was 
under consideration, he said: 

“If the practice were permissible, it 
would bring the transactions of the 





company within the jurisdiction and un- 
der the control of the Banking or Tax 
Commissioner, and subject us to the! 
payment of the same tax on such funds 
that is exacted from banks and trust/| 
companies, and consequently would re-| 
duce the interest earnings. 

“Then, too, there is no disputing the 
fact, that the taxing authorities at the} 
place of residence.of the beneficiary 
must assess such funds for local taxa-| 
tion, and collect thereon the same rate 
as upon deposits in banks, or other 
property, thus reducing the income of 
the beneficiary to that extent. 

“We do not understand how the com- 
panies which grant that option can 
justify their action in paying from 4.5 
per cent. to 4.7 per cent. interest on 
such deposits, when reliable savings 
banks can pay only from 3% to 4 per 
cent. Furthermore, it is unjust to charge 
the premium-paying policyholders with | 
the expense of investing such special! 
funds, or making good any loss or de-| 
preciation thereon, which cannot always | 
be avoided. 

“The options in the present contract, 
whereby the insured may upon demand 
receive the loan or cash value of the 
policy compels the company always to 
have available a large cash balance to 
meet any financial emergency; but if to 
this large cash withdrawing power is 
added another option to withdraw large 
deposits on interest, it may sometime 
become a serious matter.” 





For Merger With International. 





A committee representing the stock-! 
holders of the Mississippi Valley Life | 
of Little Rock, Arkansas has been ap- 
pointed to consider a proposition sub- 
mitted by the International Life of St. | 
Louis to merge with that company. 
The Mississippi Valley has assets ap- 
proximating $350,000 and insurance in 
force of $3,900,000. | 





fireat Southern Life Insurance Company 
HOUSTON, TEXAS 
BEGAN BUSINESS NOVEMBER I, 1909 
Results accomplished in 


y-one months end- 
ing May 31, 1912: 





Outstanding insurance 
RCE $13,000,000.00 


Surplus to Policyholders, 994,867.42 


Applications received 
during first five months 
St cidinecksambeiet $4,000,000.00 


IR AGENCY CONTRACTS ADDRESS 


0. Si CARLTON, Vice-Pres., Houston, Tex. 











The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 





TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 
«Do Things ”’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 











MICHIGAN 
STATE LIFE 


DETROIT 
FREDERIC APPS, President 


We Want 
ONE SPECIAL MAN 
in 
OHIO 
and ONE 
DETROIT, MICHIGAN 


Address HOWARD C. WADE, 
SUPERINTENDENT OF AGENCIES 


HARTFORD 
LIFE 


HARTFORD, CONN. 
PAYS TOP FIGURE COM- 
MISSIONS UNDER DIRECT 

RENEWAL CONTRACTS. 
What Do You Want? 
Where Can You Work? 

SEE IF WE CAN SATISFY 
YOU 


Non-Participating 
and Participating 


NEWEST FORMS 




















is unexcelled. 








Attractive Territory 


DIVIDENDS 
POLICIES 


available under 
direct contracts. 


STRONG POINTS of The Germania Life Insurance Company 


Assets: $46,786,131.91 
Surplus and Dividend Funds: 
Insurance in Force on the Paid-for Basis: over $132,000,000. 


A COMPANY 


Liabilities : $40,259,380.22 
$6,526,751.69 


whose conservative management in the interest of its policyholders 


increasing yearly for the past eighteen years. 
containing all up-to-date features including “Disability Clause.” 


The Company That Live Men Will Select 


ADDRESS: Home Office, 
50 Union Square, New York 
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BANQUETS NATIONAL OFFICIERS 


PITTSBURGH HOLDS INAUGURAL. 





President Sills on the Future—Develop 
Plans For National Publicity 
Campaign. 


The inaugural banquet to the newly 
elected officers of the National Associa- 
tion of Life Underwriters, has become 
an institution of the Pittsburgh Asso- 
ciation of Life Underwriters and the 
affair this year more than lived up to 
the pace set by the preceding affairs of 
the kind. More than four hundred 
gathered to greet the National officers 
and they were given the usual! initiation. 

President Neil D. Sills, of Richmond, 
made the principal address of the even- 
ing in which he sounded the key-note 
of his administration which is just be 
ginning. He said this was an hour for 
greater things and referred to the pro- 
posed campaign of education as one of 
the big things that his administration 
would endeavor to accomplish. Presi- 
dent Sills address is reproduced in full 
below. 

E. R. Putnam, president of the Pitts- 
burgh association, officiated as toast- 
master. In addition to President Sills, 
other speakers were William Furey, a 
retiring vice-president of the National 
organization who gave a concise report 
of the last convention. John A. Tory, 
vice-president of the National organiza- 
tion, of Toronto, Can., was followed by 
Henry J. Powell, a member of the Na- 
tional executive committee. Ernest J 
Clark, of Baltimore, and Charles J. Ed- 
wards, of New York, also spoke. Secre- 
tary Bolling Sibley, of Memphis, gave 
some statistics of the growth of the 
National body. 

One of the features of the assembling 
at Pittsburgh of the National officials 
was the meeting of the publicity com- 
mittee of the National body. This con- 
sists of Warren M. Horner, of Minne- 
apolis; L. L. Hopkins, New York; W. 
G. Carroll, Philadelphia, and Jules Gir- 
ardin, of Chicago. This committee was 
named to formulate a plan for educat- 
ing the public to the needs of insurace. 
The committee adopted a resolution as 
follows: 

“Your committee recommends a com- 
prehensive, non-partisan advertising 
campaign of education and conservation. 
That the financial and moral co-opera- 
tion of the life insurance companies be 
secured. That the companies can assist 
financially in this non-partisan cam- 
paign of advertising and add a monu- 
mental service to the public and the 
business of life insurance without extra 
expense by curtailing some of their pre- 
sent ineffective advertising and the 
issue of unnecessary printed matter. 

“The committee declares in favor of 
a concerted movement for establishing 
educational facilities in life insurance 
in the universities, colleges and public 
schools and declare in favor of more 








Two Canvassing Stories. 


Which method is yours? 





To one of the phos 8 








we passed along a 


The Agent made immediate connection 


And closed $1000 





prospect's name. j 





There the story ends. 
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To another Agent 
we gave a 
prospect's name. 



































He 
saw 
his 
man 
and 
Closed him for : And closed him for 
Then he saw the brother. 
$1,000 s mans oro! $2,500 
From the’ 
brother 
he 
obtained 
the 
names of 











Two fellow-workers in the 
same office $1,000 apiece. 














Four names were obtained for “Friends’ Reports’ 





One—the office man- 
ager—looks good for 
a large application. 


The second is not 
interested but call 
him a “possible.” 








The third would 
like insurance but 
cannot get it. 


The fourth is yet 
to be seen. 














So far as we can see, this story never 


will be ended. It is the “endless chain” 


in diagram —The Great West Life Bulletin. 





general publicity and judicious aiver- 
tising on the part of the insurance fra- 
ternity throughout the country. 

“The committee has made definite 
plans to promote the campaign of non- 
partisan advertising and the establish- 
ing of life insurance educational facili- 
ties and for co-operation with similar 
committees from local association and 
other insurance bodies.” 


The work of this committee will re- 
sult in the establishment of a perma- 
nent publicity, educational and conserva- 
tion bureau of the National Association 
of Life Underwriters, which organiza- 
tion has played a conspicuous part in all 
forward movements in life insurance. 

President Sills’ Address. 

President Neil D. Sills was warmly 
greeted when he rose to speak, his ad- 
dress being as follows: 

I want to express my thanks to the Pitts- 
burgh Association and particularly to the 
committee that has given us this excellent 
dinner. One cannot measure the far-reach- 
ing benefits of such a gathering, and I feel 
that this meeting here to-night will be a help 
to me all through my year’s work. It is the 
constant reading of energetic insurance liter- 
ature and the coming in contact with men 


like are here to-night that knowingly or un 


knowingly help to shape an insurance man’s 
business character. 
Whistler’s renowned picture “London 


Bridge’ at first glimpse looks like a daub of 


paint on the canvas, but after you look at 
it for a while you begin to see the strong 
foundation and pillars; then the magnificent 
structure; then the lights; then you can 
almost see the throng of people on their 
journey across. How many people at first 
could not see much in the great Association 
of Life Underwriters. After a while they 


began to realize the foundation, the object— 
to advance the best interest of the cause of 
true life insurance, and then they began to 
see the structure through the constitution 
and by-laws, and in a little while their eyes 
opened to the lights in the teachings of the 
best way and the right practices; and then 
they noticed that the best men in the busi- 


ness were patronizing this great bridge—the 
association, and were finding it a great help 
in their insurance career. There are still 


cities and States that need this great strue- 
ture—the association, because the insurance 
men in these places are trying to make the 


journey of their business life in their own 
little individual boat. They find that the 
pulling against the tide is hard and dis- 


couraging, and that there are so many rocks 


and shoals in their course. We want to in- 
terest more of the fellows in places that 
already have a_ structure, and we desire 


through publicity, education and co-operation 
to do even greater things. 
We now have 70 associations with a mem- 


bership of 2,549. There are still some cities 
of over 100,000 and a few States that have 
no association. We will this year carry on 
the great extension work by forming new 
associations in the cities and States 
that are ripe for this progressive step, 
and will endeavor to reach the men 
in the association centers that are not 
now members. For the man’s own good 
and for the good of the profession, every 
eligible man carrying a rate book should be 
a member of his local association. We want 
the soliciting agents as well as the man- 
agers and general agents. We are impressed 
that a few of the associations are not doing 
what they should because of the inactivi- 
ties of some of the stronger members. We 
will this year visit these associations and 
counsel with the members with the view of 
stimulating them to greater activity. 

A very important forward step was taken 
when the National Association of Life Un- 
derwriters in annual convention at Memphis 
on October 17th, last, passed the resolution 
offered by Warren M. Horner, authorizing 
the president of this association to appoint 
a committee of five with power to confer 
with like committees of any other insurance 
bodies to devise ways and means for greater 
publicity in life insurance, for some non- 
partisan campaign of advertising and con- 
servation, and for a concerted movement to 
maugurate a campaign of education through 
lectures or addresses and through a more 
general adoption of educational opportunities 
for the younger generation; and to act on 
any plan approved by the executive council 
of this association whether In conjunction 
with such other bodies or an independent 
movement imaugurated by this association. 
This opens up a great field of work and is 
one of the most important steps taken in 
years. This strong publicity committee is 
already hard at work. I am going to do all 
within my power to help this great move- 
ment, and I hope that a special committee, 
to be known as the publicity and educational 
committee, will be formed in each local as- 
sociation, to aid and to work under the direc- 
tion of the national committee. 

We have unquestionably reached the hour 
for bigger and broader things and every 
live man is hearing the great altruistic call. 
The insurance commissioners in their na- 
tional convention a few days ago appointed 
1 committee on insurance education. The 
chairman of this committee wrote me last 
week that he wanted to co-operate with our 
national body. He is preparing a text book 
on insurance to be adapted particularly to 
beginners and to students of high school age. 
The editor of a large daily paper also wrote 
me last week that he hoped the time will 
come when the benefits of insurance will be 
taught in the schools. During the last year 
some of our local associations have been in- 
strumental in getting colleges to put in in- 
surance, and there are other associations that 
will bring the same to pass during this year. 
Some forty of our leading universities are 
now teaching insurance These straws cer- 
tainly show which way the wind is blowing. 

The progressive associations are beginning 
to advertise very effectively in their leading 
papers by strong insurance articles and by 
publishing a list of their members. This 
brings good results and we commend it 
the other associations. 

“You are just as big as the things you do,” 
remarked Woodrow Wilson, ‘‘and as small as 
the things you leave undone.”’ Let your as- 
sociation help to make you bigger, your in- 
fluence upon your community stronger, and 
your business tactics better. 

The man who wins is the average man, 
Not buflt on any peculiar plan, 

Not blest with any peculiar luck, 

Just steady and earnest and full of pluck. 





Cleveland Life Enters Michigan. 


The Cleveland Life has entered the 
State of Michigan, having been lIt- 
censed by the Michigan Department on 
October 25th. The company is now 
operating in Ohio, West Virginia, Ken- 
tucky and Michigan. 





THE 


PRUDENTIAL 


i HAS THE : 


STRENGTH OF 








FORREST F. DRYDEN, President 


Prudential Agents Have Clinching Arguments 


at their command. They know 
the good the Company is doing 
and has done for its policyholders. 


Write us about an agency. 
THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 
Founded by JCHN F. DRYDEN, Pioneer of Industrial Insurance in America 


Home Office, NEWARK, N. J. 
Incorporated as a Stock Company by the State of New Jersey 
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RULES FOR FEMALE RISKS 


CHANGES BY “PHOENIX MUTUAL. 





Company Defines “Acceptable” and 
“Non-Acceptable” Classes — $10,000 
the Limit. 





Commencing December 1, the Phoenix 
Mutual Life will put into effect some 
important changes as regards the ac- 
ceptance of women risks. 

Insurance on the lives of women will 
be considered on equal terms with men 
as to age and kind of policy, except 
that no Term insurance will be written 
and the limit on other classes will be 
$10,000. 

Acceptable Female Risks. 

The Company defines the classes of 
female risk which may be termed as 
acceptable, subject of course to medical 
examination, as follows: 

1. Single women earning or in receipt 
of an income from which the premiums 
are to be paid, naming the estate or 
some dependent relative as beneficiary. 
Right of revocation will be granted if 
desired. 

2. Married women having an income 
either from earnings or from their own 
property from which the premium is to 
be paid, naming children, parents or 
other dependent relatives as_ benefi- 
ciaries. Policies will not contain right 
or revocation. 

(Keeping house in the home of a 
husband or savings from an allowance 
by husband does not come within the 
meaning of “earnings.”’) 

While there may be cases not in- 
cluded in the above which would be 
acceptable to the Company, agents 
turning in applications without first 
submitting same to the Company will 
do so at their own risk as regards ex- 
pense for examination. 

Female Risks Not Acceptable. 

The foliowing are set forth as 
indicating female risks not acceptable 
to the Company: 

1. Married women having children, 
who desire the insurance payable to 
such children, or to their estate, hus- 
band or other parties, with right of 
revocation. 

2. Married women having no chil- 
dren, desiring insurance which is to be 
paid for by the husband. 

3. In general, any woman who does 
not come under the classification de- 
scribed under Classes 1 and 2. 

4. The right of revocation will not 
be granted in any policy issued on the 
life of a married woman. 

5. Women who have not attained 
the actual age of 15, or who have 
passed their 65th birthday. 

6. No Term insurance will be written 
on a woman, nor any amount in exceses 
of $10,000 on any plan. 

7. Women will not be considered for 
insurance during pregnancy, nor for 
three months succeeding the birth of a 
child. 

8. Women unable to read or write 
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or who have undergone an operation 
must not be examined until the home 
office has been consulted. 

9. The fact that the husband of an 
applicant has insurance or is applying | 
for insurance in this Company or else- | 
where will not in any way influence | 
the judgment of the Company on the | 
risk. | 

Joint Life Risks, 

No joint life policy will be issued to 
aman and wife. 
Additional Insurance. 

Where additional insurance is desired | 
on a recent application, and coming 
within the requirement of the medical | 
examinations of such application, the | 
agent must secure an application for | 
same on the regular blank of the Com- | 
pany. 





“GET TOGETHER DINNER.” 





| 
Three Hundred Employes of Provident | 
Life & Trust Around Festive 
Board. | 

| 
For the first time in its history the | 
Provident Life & Trust Co. of Phila-| 
delphia assembled its employes to par-| 
ticipate in a banquet given on the 
third floor of the company’s large office 
building during the past week. | 
About 300 men and women, nen| 
positions in the company range from! 
that of elevator operator to depart-| 
ment head, sat about the festive board. | 
The affair was called a “get together 
dinner,” and the spirit that pervaded 
the occasion so justified the name that | 
it is probable the dinner will become | 
an annual affair. 


C. Walter Borton, secretary of the| 
company, acted as toastmaster. Joseph | 
Ashbrook spoke upon “The Provident,” | 
and J. Barton Townsend selected as| 
his subject, “A Reply of the Cabinet to 
Suggestions by Department Groups.” 
J. Thomas Moore urged the greatest 
possible unity of organization and Miss 
Ida F. Gifford spoke on “Stenographic 
Co-Operation.” “Securing Business”) 
was the title of an address delivered by 
Benjamin F, Jones. Alfred G. Scatter- | 
good was the composer and reader | 
of what he called “A Departmental 
Ditty.” The concluding address was 
delivered by Asa S. Wing. 

The speeches were replete with ad- 
vice concerning business efficiency and} 
the diners applauded each speaker en- 
thusiastically. Music was furnished by 
the “Racket Club,” an excellent or- 
chestra, in spite of its name, and the 
quartet. Both of these organizations 
are composed of employes of the com- 
pany. A song called “Provident, O 
Provident,” adapted to the tune of 
“Maryland, My Maryland,” was sung 
repeatedly. Its author is E. Y. Brown. 








In its home State the Missouri State 
Life received new business up to 
November 7, aggregating $3,240,000, an! 
increase of $1,430,009, or 80 per cent. | 
over the corresponding period of last | 
year—a good showing. 





SOLICITING INSURANCE FOR 


a 
The Mutual Life Insurance Co. of New York 

IS ONE OF THE MOST LUCRATIVE OF CALLINGS 
Are you in the business to stay? Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 
ing your whole career; 
The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 
Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 
The Company whose better selling policies earn most for you in the 
way of commissions; 
The Company which furnishes the insured the largest protection for 
his money. 

FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. a enietsaaie 2d Vice-President 


34 Nassau Street - - New York, N. Y. 














hatound Life Insurance Company 
MONTPELIER, VERMONT 


CHARTERED 1848. PURELY MUTUAL 
JOSEPH A. DF BOER, President OSMAN D. CLARK, Secretary 


This strong company, with an established reputation for fair 
dealing and low cost but high grade service, issuing unsurpassed 
policy contracts and having the record of advancing dividend scales 
four times in the lust four years, offers to the agent who knows 
and will act peculiar opportunities in field work. 

If interested, send for the Company’s sixty-second annual 
report. Correspondence solicited. 


EDWARD D. FIELD, Superintendent of Agencies 
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TALK TO “ COL. ‘BILL DAVIS” 


MANAGER OF AGENCIES 


INDEPENDENT LIFE 
INSURANCE COMPANY 
NASHVILLE, TENN. 


| 





ABOUT OPPORTUNITIES 


FOR 


“LIVE WIRE” GENERAL AGENTS 
TENNESSEE, KENTUCKY and ALABAMA | 
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ARE YOU AMBITIOUS? 


THE FRANKLIN has a splendid 
opening in its HOME STATE for a 
first-class producer. 


INVESTIGATE TO-DAY! 





“One to-day is worth two to-morrows ” 
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$10,000,000 FOR BMPLOYES: 


TELEPHONE CO’S: INSURANCE PLAN 








Scheme Includes Pensions, Accident and 
Sickness Disability and Life Insur- 
ance—Effective January 1. 





The American Telephone & Telegraph 
Co. has completed the details of its 
plans for insuring the employes of its 
own and allied companies, including the 
Western Union Telegraph Co. and the 
Western Electric Co., numbering be- 
tween 175,000 and 200,000, with a yearly 
payroll for the whole group of more 
than $115,000,000, of which $80,000,000 
is paid out in wages by the Bell Tele- 
phone System alone, 

$10,000,000 Fund. 

The basis of the plan, according to an 
announcement just made by President 
T. IN. Vail, is a fund of $10,000,000 
which has been set aside to start the 
scheme in operation. The benefits pro- 
vided combine pensions for the retire- 
ment of superannuated employes, sick- 
ness and accident disability and also 
death benefits. 

This provision has been made entire- 
ly at the expense of the various com- 
panies interested, without contributions 
of any sort from the employes them- 
selves. The plan also admits of the 
free change of an employe from one 
company to another with full credit for 
combined terms of service. 

The terms by which provisions are 
made for the needs of age, illness, acci- 
dent and death, as summarized in the 
official statement of the companies, are 
as follows: 

Pension Provisions. 

Male employes who have reached the 
age of 60 years, and who have been 
twenty years or more in service, may 
retire on pensions. They may be retired 
at the option of the company w hen they 
have reached the age of 55 years, and 
have been twenty-five years or more in 
service. The pension age of female em- 
ployes is in each case five years 
younger than that of male employes. 
Any employe who has been thirty years 
in service, regardless of age, may be 
pensioned on the approval of the presi- 
dent of the company. 

The amount of the pension is auto 
matically based on the years of service 
and the amount of pay, and will be one 
per cent. of the average annual pay for 
ten years, multiplied by the number of 
years of service. Therefore, a man who 
has been thirty years in service would 
get thirty per cent. of the average 
salary which he had been receiving dur- 
ing his last ten years of service. No 
pension will be less than $20 a month. 

Accident Disability Benefits. 

In the case of accidents occurring in 
and due to the performance of work for 
the company, the employe will receive 
for total disability full pay for thirteen 
weeks, and half-pay for the remainder 
of disability up to six years. 

If the disability is temporary, he will 
receive full pay for thirteen weeks, and 
half-pay until able to earn a livelihood, 
not exceeding six years. 

Sickness Disability Benefits, 

Employes who are disabled by sick. 
ness or accident outside of the regular 
course of duty after ten years or more 
in service will receive full pay for thir- 
teen weeks and half-pay for thirty-nine 
weeks; if from five to ten years in ser- 
vice, full pay for thirteen weeks and 
half-pay for thirteen weeks; if from two 
to five years in service, full pay for four 
weeks and half-pay for nine weeks. In 
the case of employes who have not been 
two years in service, heads of depart- 
ments will be permitted the same dis- 
cretion as heretofore, in continuing pay 
during temporary illness. 

Life Insurance Plan. 

In the case of death resulting from 
accident in and due to performance of 
work for the company, an insurance 
amounting to three years’ pay will be 
paid to the dependents of the employe, 
the maximum payment being $5,000. 

In the case of death resulting from 
sickness or from accident outside of 
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RESASR, the payment will be one year’s 
pay for employes who have been ten 
years or more in service and one-half 
of one year’s pay for employes who have 
been from five to ten years in service, 
the maximum payment being $2,000. 

If any State statutes provide a more 
liberal compensation that is provided 
under the benefit plan, the statutory pro- 
vision will prevail. Where the em. 
ployes have legal rights, as in some ac 
cident cases, they will have the option 
of exercising such rights or accepting 
the company’s benefits. 


The American Telephone and Tele | 


graph Company has set aside from its 
surplus a fund which provides for those 
whom it directly employs, and also pro- 
vides a reserve, upon which, under cer- 
tain conditions, the associated com- 
panies may draw. This fund is supple- 
mented by funds set aside by each com- 
pany, The total appropriations will ag- 
gregate something more than $10,000,- 
000. The benefits, it is estimated, will 
cost annually about $1,000,000 more than 
the present payments on this account. 

The administration of the funds will 
be in the hands of employes’ benefit 
committees of five, to be appointed by 
the Board of Directors of each com- 
pany. The committee of each associa- 
ated company will have jurisdiction 
over the benefits of employes of that 
company. 

The Employes’ Benefit Committee of 
the American Telephone and Telegraph 
Company will have general jurisdiction 
over the plan of the entire system and 
specific authority as to the American 


Telephone and Telegraph Company’s 
employes’ benefits. 
L. A. SIMONS WINS’ TROPHY. 


American Central Life’s Leader Car- 





ries Off Silver Medallion in 
President's Contest. 
L. A. Simons of Kansas City, Mo., 


is the winner of the American Centra! 
Life Insurance Co.’s President Trophy 
for the year 1912. This is a prize 
offered to the member of the One Hun- 
dred Thousand Dollar Club who pro- 
duces the largest 
business during the period beginning 
with the Monday after the close of the 
annual meeting of the club and ending 
with the last of the month next 
following. 

This trophy was first 
year 1911, and was won by Judd 
Lowrey of Menominee, Mich. It is a 
large silver medallion of attractive de- 
sign, with the names of the successive 
winners engraved upon the reverse side. 

The rules for the trophy contest pro- 
vide that it shall become 
nent property of the agent winning 
two years in succession. 


offered 


it 


INCREASED. 





WANT RATES 








Modern Woodmen Will Appeal De- 
cision—Workings of an Inadequate 
Premium System. 





The Modern Woodmen of 
will appeal to the supreme court the 
recent decision of the district court at 
Des Moines holding that the order had 
no right to increase its rates. The 
Iowa court refused to recognize the 
difference between decreasing benefits 
and increasing rates and tends to hold 
inviolable insurance contract, even 
though parties thereto had agreed that 
the contract might be changed. The 
condition of the Society in Iowa shows 
how the postmortem assessment plan 
has operated to burden the younger 
members in order that the older may 
escape paying the actual cost of their 
insurance. One hundred camps in Iowa 
have contributed to the benefit fund of 
the Society $996,513.75 less than they 


have withdrawn therefrom in death 
claims. Dubuque camp No. 83 leads the 


list with a deficit of $87,825.75. This 
camp, organized in 1884, has withdrawn 
$178,509 from the benefit fund, to which 
is has contributed $90,676.25. 


amount, of paid-for | 


in the 


the perma- | 


America | 








THE SAME BRIGHT STORY! 


Our new business for the first ten months of 1912 wus far 
larger than for the same months of 1911. Each month was a 
gain month. Reasons :—Unexcelled policy contracts, satisfying 
dividends, low net cost, agents that stick, Massachusetts 
prestige, and a nation-wide reputation for proper treatment of 
policyholders. 





We occasionally have a general agency Good 


opportunities for district agents. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASS. 


opening 








A PENN MUTUAL PREMIUM, iess a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALU ES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 











Real Help For The Agent 


E have just placed a contract for advertising that wil] 
three the 
most prosperous farming State in the Union. Direct leads 
All your time 


few 


reach one out of every farmers in Ohio, 


will be secured for agents to develop can be 
devoted to closing business. We 
-real producers—in this work. 


can use a more live 


men-— 


THE TOLEDO LIFE INSURANCE CO. 


601-619 Nicholas Bldg. - - Toledo, Ohio 














Life Insurance and Texas 


Texas has more 
home grown population 
They are a progre 

e insurance—alt it 


More 





states 
lif 
than a hundred t 
the state are uninsured, and \ 
inadequately insured. We want te 
fleld men to tell them al 


JAS. A. STEPHENSON, President 





Life Add 
DALLAS, TEXAS 


ress 











“A LIFE PENSION FOR YOU” 


A new idea in life insurance that 
appeals to self-interest. Best seller in 
the market to-day. Write for the booklet 


The Fidelity Mutual Life Insurance Company 
PHILADELPHIA 





L. G. FOUSE, President 
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Every Insurance Agent 
In OHIO, WEST VIRGINIA and KENTUCKY 


SHOULD HAVE A COPY OF 


‘“*THE MEN BEHIND” 


Write WM. H. HUNT, President 
THE CLEVELAND LIFE INSURANCE CO. 
CLEVELAND, OHIO 


Mention this Journal CLEVELAND LIFE gains are attracting attention 
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possible transportation through the air. 
Why is it that the percentage of failures 
in the lines above enumerated is less 
than in our profession? I say again, 
the reason is obvious. These men go 
tc the expense of time and money in 
preparing themselves for the work in 
which they hope to gain a livelihood, 
and they, therefore, enter the field of 
battle with a fair working knowledge 


EVERYBODY PULL TOGETHER 


BOOM COMING ADMINISTRATION. 
Cincinnati Life Underwriters Set Aside 
Political Differences and Work 
For Prosperity. 


Now that the political battle is over, 


: ; and with their chances for success 
t known who is to be the next @n 
alee he greater than those of the man who 


President of the United States, interest 
fs centered in the business status of the 
country and the prospects for the en- 
suing four years. The consensus of 
opinion among well informed individuals 
is that conditions will depend largely 
upon the attitude of citizens to the in- 
come administration, whether the policy 
is one of boosting or knocking. 

The Cincinnati Life Underwriters As- 
sociation proposes to set aside political 
differences and get into the boosting 
class, as wiil be noted by the following 
resolution adopted at its regular meet- 
ing: 

“Whereas, For the past twelve 
months, owing to a great extent to the 
political agitation, there has been a 
mental depression existing everywhere 
that has retarded business and affected 
not only the life insurance men but 
every interest as well; so long as this 
condition exists and there prevails 
among some a spirit of doubt and un- 
favorable prophesying of hard times, 
this condition will continue; it, there- 
fore, behooves every good citizen to pro- 
mote business prosperity by reversing 
the attitude and by encouraging the in- 
coming administration by an expression 
of confidence. 


expects Providence to do for him that 
which he should do for himself. 

“I do not mean that it takes a college 
graduate to become an efficient sales- 
man. The idea that I do wish to convey 
is that the day is not far distant when 
our ranks will comprise a larger ag- 
gregation of trained salesmen than at 
the present time, and that if we are to 
maintain our present standing, much 
less advance ourselves, we have got to 
grow with them. 

“How can this be done? By keeping 

touch with the advanced ideas of 
salesmanship. And this knowledge is 
not gained in the office. Neither is it 
to be had back of a roll-top desk, but 
enly in the field of experience, out on 
the firing line where profit and loss 
never quit quarreling, where we can, if 
we will, master our profession and be 
successful. 

“Confidence plays an important part 
in the make-up of an insurance man; 
confidence in the need and benefit of 
our line of business to the public, and 
what is more essential, confidence in 
our ability to dispose of that which we 
have for sale. 

“Then, too, there is a deplorable lack 


in 


“Therefore, Be It Resolved, That re- of originality which should be over- 
gardless of varied political view of its COME. The average solicitor is machine- 
this Association ™ade. He is full of time-worn phrases, 


individual members, 
has every confidence in the patriotism 
and intelligence of the incoming admin- 


hackneyed expressions and common- 
place observations that fail to jolt the 


istration and its purpose to subserve the Prospect out of the rut—out of the 
hiehest and best interests of the nation; Conventional routine to which he has 
and this Association heartily and loyal- peed accustomed. Consequently, the 
ly pledges to the administration its un- 80 icitor's arguments fail to make an 
divided moral support and appeals to ' Pression on him. But occasionally 

a salesman comes along whose argu- 


all good citizens to do likewise. 





“Resolved Further, That life. under- ments ‘get under the skin,’ that stand 
writers associations. everywhere and OUt from the rest because they are 
commercial and trade bodies are urged clothed in human interest; because he 
to similar action and endeavor, thus is Original in his statements; because 
helping to restore public confidence and he departs from the prescribed hum- 
pring about renewed enterprise and drum routines: because, in short, he 
prosperity.” reflects a live human being and not a 

= mere machine. Therefore, we have got 
to bury some of those ancient ideas 

WHY SO MANY AGENTS FAIL. and perfect new ones to reach the big 

man. 


Number Greater Than in Other Busl- 
ness—They Don’t Plan for 
Permanency. 


“Confidence is the key that unlocks the 
door of the road to success. Initiative 
and perseverence will land you at the 
terminus ahead of the fellow lacking 
ithe three requisites, confidence, initia- 
tive, and perseverence. In conclusion, 
let us all remember that the largest 
room in the world is the room for self- 
development. Having this in mind, be 
it resolved that we shall remain in the 
ranks and to do so we must be success- 
ful, and that out every move shall be 
in sympathy with the advanced ideas 
of life insurance underwriting.” 





No man can succeed in any line of 
business unless he goes into it with the} 
determination to master it and making 
it his permanent work. Because so 
many are not willing to make this 
effort is the principal reason there are 
so many failures in the life insurance 
business. In a recent number of 
“Equitable Notes,” C. G. Otwell says: 

“Records show that a larger number 
of men fail who embark in the busi- 
ness of life insurance than those who 
engage in other lines of human en- 
deavor. And why? The reason is ob- 
vious. Many men enter the business 
as a makeshift, with no thought of 
making it a permanency, and they are 
not interested in seeking knowledge 
sufficient to enable them to properly 
provide for their dependents. As a 
result, such men are very soon included 
in the list of failures. 

“There is another type of man who 
has cultivated a love for and a working 
knowledge of our business, yet not, it 
would seem, of the progressive type, who 
is satisfied with a mere existence. The 
lives of men of this class are of short 
curation and they are soon added to the 
scrapheap, already too large. 

“Now let us go back for a moment 
and consider the case of men who 
aspire to become the lawmakers of our 
country; of those who are responsible, 
in a measure, for the decrease in 
mortality: of those who have mastered 
electricity and of those who have made 





Examined by John F. Roche. 


Actuary John F. Roche, the capable 
and well known consulting actuary and 
examiner has returned from Salt Lake 
City where he conducted an examina- 
tion of the Continental Life of that 
city and the Beneficial Life, the exam- 
ination being on behalf of the Utah, 
Wyoming, Idaho and New Mexico De- 
partments. He is now engaged in pre- 
paring his report which will be pre- 
sented in due time. 





Looks Like New York. 


Vice-President Stevens of the IIli- 
nois Life says that present indications 
are that the field force of the company 
will qualify in club membership suffi- 
ciently to bring about next year’s con- 
vention in New York city with possible 
visits to Washington and Niagara Falls 


making good as usual. 





ROYAL ARCANUM’S DILEMMA 


LOOMING UP. 


Home Life’s 
Prosperous 
Year 


—The fifty-second annual statement of the 
Home Life Insurance Co., of which George 
E. Ide is President, shows that the company 
has enjoyed a most prosperous year in every 
department. The insurance in force on De- 
cember 31, 1911 was $105,047,760, against 
$100,214,968 December 31, 1910—a gain of 
$4,832,792 for the twelve months. Total assets 
of the company are reported at $26,377,420 
as compared with $25,025,299 on December 
31, 1910—the increase for the year thus 
amounting to $1,352,121. After the pay- 
ment of death claims, matured Endowments, 
&c., of $2,810,000, which also includes divi- 
dends to policyholders (more than $484,000), 
and after the addition of over $1,088,000 to 
the reserve fund, the surplus is increased by 
$68,882, and is now $1,863,494, over and 
above the sum of $2,435,269 which is re- 
served for deferred dividends.— 
“The Com’cl & Fin’cl Chron,” 1-27-12, 


A BIG DEFICIT 


Claims Reported Not for Full Amount 
of Certificates— Showing for 
Last Quarter. 





If the Royal Arcanum is to avoid a 
big deficit in the year 1912, it will have 
to show a big reduction in mortality 
between now and January 1, next, says 
the Insurance Observer. For the nine 
pionths of the year the net resources 
show a decrease of $96,113.42, while the 
death claims exceeded the assessments 
by $283,788.50. The excess death losses | 
ate up nearly $188,000 interest income 
and over $96,000 of the assets on hand 
last January. 

Can the Royal Arcanum come out 
even at the end of the year? We don’t 
think so. In the last three months of 
1911 the death claims exceeded the as- | 
sessments by $111,249.66 and in 1910 by 
$149,625.41. Should the deficit in the 
last three months of 1912 equal those | 
of either of the two previous years, 
the total deficit for the year will equal | 
or exceed $400,000. For a society that 
cleims to be charging adequate rates 
that is a very unfortunate showing. In 
1910 there was a deficit of $309,487.28 
and in 1911 of $54,515.67. A deficit of 
$400,000 this year will show that the 
Society is steadily getting into worse 
straits. 

Anyone who takes note of only surface 
indications must be convinced that the 
officials of the Royal Arcanum are try- 
ing to make the situation look more 
favorable than it really is. A new item 
has been interpolated into the financial | 
statement published in the Royal | 
Arcanum Bulletin. In the October issue 
it reads as follows: “Amount out- 
standing against certificates under Sec. 
430 (16) $4,009,857.48."” This looks big | 
but it is not an asset. If it could be 
counted as such it would promptly be 
added to the item “excess of resources,” 
which just immediately precedes it. It 
is simply a lien on certificates of old 
members who are paying on the half 
rate plan. If those members die the 
Society will have to pay $4,009,857.48 
less than the full amount of the roma 
tificates. It represents a reduction in 
liabilities but not an increase in assets. 

The Society’s reported death claims, 
it should be noted, are not the full 
amount of the certificates on which | 
claims have occurred. The claims are | 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agts. 


256 Broadway, New York, N. Y. 














UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 














THE 


reported net, that is the amount less meal 
the liens on the certificates. Up to 
December 31 1911, the Royal Arcanum D U P L E Xx ! D E A 





saved $1,825,958.87 on 1,465 death claims 
in this way, and $360,305.86 of it was 
in 1911. In spite of this saving the 
death claims were in excess of the as-| 
scssments in 1910 and 1911 as we have 
shown, and are still greater in excess 
this year. It is true that if the Society 
had not liened its certificates it would 
now be some $2,000,000 worse off than 


Is the Latest Insurance Discovery 
The Duplex Policy 


Is 
A DOUBLE BARRELLED TWO IN ONE 
INSURANCE CONTRACT 
AN INNOVATION. BEATS COMPETITION. 
EXCLUSIVE. ATTRACTS. 
GETS INTERVIEWS. BRAND NEW. 








it is. The fact that it is in such bad | 
shape in spite of that saving only The Only Company Which Has It Is 
demonstrates that the Royal Arcanum | 


THE RELIANCE LIFE INSURANCE CO. 
OF PITTSBURGH 


WRITE FOR INFORMATION. 


can not continue on its present assess- | 
ment basis. It will have to increase its | 
assessments if it can. If it cannot its 
dissolution is certain. 








included; in other words, the boys are | 























Capable agents can get splendid contracts in New York 
City by addressing 


Security Mutual Life Insurance Company 
BINGHAMTON, N. Y. 


C. MERWIN TURNER 


801-2 Dun Building, 290 Broadway 


NEW YORK, N. Y, 
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FRATERNAL VERSUS OLD LINE 


RESPECTIVE MERITS ANALYZED. 








Initial Cost Dwindles Into  Insignifi- 
cance Before Survey of “ull Con- 
tract Experience. 





Is there any difference between fra- 
ternal and regular insurance except in 
price, is a question frequently and 
seriously asked. If there is any differ- 
ence, does it justify the difference in 
price, is another question demanding 
an honest answer. Preliminary to 
auswering these questions it is well to 
ascertain what life insurance is. When 
a man insures his life what does he 
expect? That in consideration of the 
payments he makes, whether as pre- 
miums or assessments, his beneficiaries 
will receive the full amount of the 
insurance for which he paid. Unless 
the insurance contract provides for 
this and creates this reciprocal obliga- 
tien it is something else, other than 
insurance. Life insurance is a method 
ot providing for one’s own household. 
Any system which imposes the addi- 
tional burden of providing for some- 
bedy else, to that extent takes the form 
of charity and is alien to life insurance. 

Life insurance is in no sense a 
charity. It is a system of saving 
coupled with a plan of distribution of 
losses from death among the survivors. 
A man undertakes to accumulate $1,000. 
By the co-operation of life insurance 
he may attain this purpose either by 
dying, or by living long enough to have 
saved that sum himself. He pays the 
full consideration in either case and in 
neither does he become an object of 
charity. 

Regular insurance enters into an 
explicit contract with the insured, by 
which the maximum cost of the in- 
sured is fixed and the amount of the 
insurance is guaranteed. The insured 
knows he will never have to pay any 
more, and that he or his beneficiaries 
will’ never get any less than his con- 
tract expressly provides. 

Fraternal or assessment insurance 
makes no such contract. The consider- 
ation to be paid by the insured is not 
fixed, neither the amount to be realized 
by him. He may be required to pay 
more at any time and whether his 
beneficiaries will ever receive anything 
depends upon the voluntary contribu- 


tions of others who may at their 
pleasure withhold them. 
In fixing the price for insurance, 


whether regular or fraternal, there is 
always an overcharge in the early 
years. Everybody pays more than the 
mortality cost of their insurance at 
first. Regular insurance operating on 
the plan of every man for himself 
segregates this excess charge and re- 
turns it to the individual who con- 
tributed it, or holds it for his separate 
use. Fraternal insurance appropriates 
this excess for the use of individuals 
who are not paying the full cost of their 
insurance. Fraternal associations are 
charging members $10, $12 or $15 a 
year for insurance, the mortality cost 
of which has not exceeded $5 a year 
for 20 years and not one cent of the 
$100 to $200 excess cost contributed aad 


them will be returned to them. Such 
members have paid $100 for insurance 
and as mucu more or twice as much 
more for charity. 

Regular imsurance will experience 
exactly the same mortality as fraternal 
insurance. People die at the same rate 
no matter how they are insured, or 
whether they are insured or not. But 
tu each individual is credited his pro- 
portionate share in the amount saved 
from favorabie mortality. 

Two Methods of Charging. 

The initial price of assessment in- 
surance is lower than that of regular 
irsurance, although the difference is 
steadily declining. The explanation is 


that regular insurance having entered | 


into a contract which it cannot alter, 


must charge a sufficient price at the| 


outset to insure its ability in the future 
to meet its obligations. This price 
exceeds at first the cost of the insur- 
ance, and the excess is set aside for 
each individual who contributes it and 
is reserved for him to provide for the 
cost of his insurance when he is paying 
less than the cost. The mortality rate 
for age 65 is five times that for age 
25. By charging twice the actual cost 
at first, regular insurance avoids the 
necessity of increasing the price five 
fold at age 65. By neglecting to make 
the price high enough at first fraternal 
insurance is compelled to increase the 
rate at age 65 or tax younger members 
te make good the deficit. 

This early overcharge belongs to the 
individual who pays it. Regular insur- 
ance recognizes the obligation and if 
the insured surrenders his policy there 
is returned to him the amount which 
he paid for insurance he did not have. 
As a large majority of people surrender 
their insurance before it matures, the 
practice of regular insurance works the 
greatest good to the greatest number. 
Fraternal insurance returns nothing to 
lapsed members, it usually does not 
have anything to return to them, be- 
cause it has used their overcharges in 
paying the deficits of members 
have become old and are not paying 
their share of the mortality cost. 

As to the relative cost 
kinds of insurance, it may fairly be 
said that while you pay at first a little 
more for regular insurance than for 
fraternal insurance, you get a great 
deal more. The cost of regular insur- 
ance decreases every year until it falls 
below the initial price of fraternal in- 


surance. There are policyholders in 
regular companies aged 80 who are 


paying almost nothing for their insur- 
ance and who could surrender their 
policies on the basis of $700 or $800 
for each $1,000. There are fraternal 
members aged 80 who are now paying 


who | 


of the two | 


$60 a year per $1,000, have paid in more | 


than the face of their policy, and if 
they ever expect to realize anything 
will have to keep on paying $60 a year 
though they may live to be 100 years 
old. If they surrender their policy they 
will get nothing. 

Consider what the regular life insur- 
ance policy is, what it contracts to do. 
Consider then what a fraternal insur- 
ance certificate isn’t, and what it does 
not contract to do. The regular policy 
with its many generous provisions 
aliowing grace in the payment of pre- 
miums, granting cash values upon sur- 
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other good points, 


ance, 











The Columbian National Life Insurance Company | 
BOSTON, MASS. | 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 


The Best Company To Work For Is One Which | 


is making the most rapid progress because, among || 
it grants the most complete 
protection to policyholders through combinations | 
of Life insurance, Permanent Disability | 
and Weekly Indemity for loss of time. | 
For Agencies Address | 


insur- 














render, permitting loans to the holder ; 
at a low rate of interest, paying divi- | 
dends, thus reducing the cost, giving | 
the right to reinstatement after lapse, 
stipulating incontestability, etc., guar- | 
anteeing a fixed amount of insurance 
for a stipulated premium, gives every- 
thing to the insured, protected by an 
inviolable contract. The fraternal cer- 
tificate does none of these things. Its 
value is never more than when the 
first assessment was paid, and as a 
contract has no greater force than the 
promise of an unfortunate debtor to 
pay if he ever has the means.—Insur- 
ance Observer. 





EXCELLENT OPPORTUNITY 
FOR 


Direct Agency Contract. 





Field workers who intend to 
make a permanency of the business 


are wanted for several pieces of ex- 


cellent territory. Direet contracts 
with exclusive control of the ter- 
ritory, and with liberal first year 
and renewai commissions, will be 
made with first-class men who will 
give their entire time to the busi- 
ness. For particulars address: 


THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY NEW YORK 











THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 





Assets Jan, 1,1912..... $58,440, 118.63 
Liabilities... ... 63,858,811.65 
I cnnnhbad euteidnnes 4,581,306.98 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 

















BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 


us your hame 
ence and fur 


W.S. WELD, 





Liberal Contracts to Productive Agents 


If unattached 


and interested, kindly give 
, age, address, state experi- 
1ish references, and a proposi- 


tion for an agency, if in authorized territory, 
will be submitted. 


President 


W. D. WYMAN, 


Superintendent of Agencies 








Insurance in Force 
Over $14,000,000 


An 


excellent 


Write the Home 


proposition awaits a 
who can produce the business 


Increase in Surplus in 
Two Years Over $50,000 


GUARANTEE LIFE INSURANCE CO. 


HOUSTON, TEXAS 


few live managers 


Office at Once 








COME WITH US 
AND IT WON'T 
BE SO HARD TO 
GET ON. - - - 


Live ones win 


among 


IZZERS 


Write to J. L. BABLER, 


General Manager Agencies 


INT ERNATIONAL 








THERE IS ALWAYS ROOM AT THE TOP 








LIFE, ST. LOUIS 
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~ HINTS “TO BUSINESS GETTERS 


The great trouble with 
a large percentage of 
salesmen, or those who 
think they, are, that 
they talk cost before the article. 
Imagine a man trying to sell a piece of 
property, his principal point of em- 
phasis being the price! such a man 
would never know the of having 
his name enrolled in “success” 
column! 

Did you ever go with a progréssive 
agent to look over a farm with the idea 
of purchasing same if it proved satis- 


Tell Benefits 
First. 


bliss 
the 


factory? If so, what does he em-, 
phasize? The most favorable points. 
If the house is in poor shape, he will 


merely give it passing notice, and will 


tell you of the advantage of having 
barns, wagon houses, corn-cribs, pig- 
geries, chicken houses, etc., in fine 
shape for handling stock and crops. 
Sbould the buildings have little to 
justify admiration, he turns to the 
“beautiful meadows, the fertility of the 
soil, the attractive and advantageous 
situation of the farm, the running 
stream and pasture land.” Summing 
up he points to the wonderful possi- 
bilities of the farm, its proximity to a 
desirable market, nearness to a rail- 
road station, schools, churches, ete. In 


his 


fact, he bubbl es over in admiration 
of such a “remarkable opportunity.” 








“The price?” Yes, all that has been 
described may be secured for - — 
dollars. Whether the property is pur- 
chased or not, one cannot fail to be 
impressed with the evidence of good 
salesmanship. 

So it is with life insurance. It is 
overflowing with merit No writer or 
speaker has been able to draw a picture 
overestimating the great good it has 
accomplished for the home, business 
and old age There is no substitute 
for it. Imitations have been found 
wanting when put to a practical test, 

urance measures up to the 
cla ions, 

anything about its 

h policy means to 

Tell about them and 

has a realization of 





the picture , he is likely to think 



































the cost ins int when compared to 
value ered 

7 * * 

If you been long 

Where to in the work you know the 

Secure old familié expedients. 

Prospects. H are some of them: 

>] srsonal 

ems in ne will read of 

the salaried man had a pro- 

motion and h it ‘ of in- 

come. He should invest that increase, 

or a part of it, in life insurance, He 

is a promising prospect. So also are 
the following: 

The successful candidate for public 
office. 

The new incumbent of a salaried 
position in a corporation or private en. 
terprise, 

The prosperous business man whose 
trade is obv sly expanding 

The man who has sold a piece of 
property and come into funds (study 
the published transfers of real estate). 

The man or woman who has fallen 
heir to money or property. 

The benefi ry of a matured life in- 
surance policy, in your own or other 
company, as l as the recipient of a 
matured endowment. 

The man who has bought a home or 
other property and given a mortgage 
back. He must provide for payment 
of ‘that mortgage in case of death 
study mortgage record, Recorder’s 
Office). 

The ‘ly married man. Other 
agents 1 be after him—better see 
him before marriage and avoid the 
rush. Better still, see him when first 


engaged, 


The man who has an only daughter. 
will provide for her with 
instalment policy. 


He 
tinuous 


a con- 
If he has 


several daughters, sell him several 
policies. 

The man with a new baby. He should 
take new insurance with every new re- 
sponsibility. 

When you have taken an application 
the fact will often prove a good means 
of introduction to the applicant’s rela- 
tives, friends and business associates. 
Do not fail to follow up that lead.— 
From a talk to agents by Vice- 
President Dexter of the Mutual] Life. 

* * — 

Speaking on the subject of 
how to acquire the faculty 
of writing business in large 
volume, one life insurance 
man said: “The most es- 
point is the importance first 
all of the life insurance man 
so conducting his business that his 
standing in his community is unex- 
celled and that he holds the confidence 
of the general public. 

“Next, he must work; and he can’t 
expect to get business without work. 
Insurance is a good thing, every one 
knows that it is, and thousands of peo- 
ple want it; but there is undoubtedly 
a disposition in every man’s make-up 
to put off taking life insurance—and it 
takes work to get it. 

“Along with work you must use 
system, not only in handling your office 


Writing 
A Large 
Volume, 


sential 
and above 


duties but in your field work as well. 
So arrange your calls that you may 


make same in a systematic manner and 


see your prospects at the most op- 
portune hour. 

“A man must, of course, know his 
business—that is, he must have a 


thorough knowledge of his policy con- 


tracts and know how to present them, 
first getting what information he can 
concerning his prospect's age, family, 
position in life and finances. He is 
then in position to determine what 
policy the man should have and can 


go to him with a business proposition, 
and put up an intelligent talk. 

“Another feature is tackling your 
hard cases first, and the easy ones will 
come to you. Take a big business con- 
cern employing a large number of 
clerks, or a factory, in which you want 
to write life insurance. You will find 
that success will bé yours if you first 
write the head of the concern, or the 
chief clerk, or in any event use your 
‘tact’ in winning his friendship.” 

* * - 

Mark Antony stand- 
ing beside the cold 
body of Caesar, in 

1/passioned speech changed the mental 
attitud e of Rome Could he have ac- 
complished it by advertising? Could 
he have brought it about by a series 
of follow-up letters? Could he have 
transformed Brutus in the minds of 
the rancorous Romans from a hero 
into a hobo, by any other means than 
personal contact? Verily, he could not! 
When Anthony threw the oratorical 
bull headlong at the mob of “dagos,” 
he sold them something—sold them 
sympathy. And his “samples,” the 
dead body of Caesar, was right along: 
side of him, because he knew that in 
order to sell sympathy he would have 
to kindle the fire of sentiment. He 
banked on his judgment that if the 
crowd caught an occasional glimpse 
of the late Mr. Caesar, the tear bags 
would overflow—which they did; where- 
upon Antony, sly old fox, put on more 
rhetorical steam and won the day, 
Antony was one of the greatest sales- 
men the world has ever known, 
Antony’s “sale” 
est feats ever accomplished. First of 
all, he was unpopular; and secondly, 
his “article’ was not wanted. But he 
landed the “order” because he went 
after it in the right way. Now-a-days 
there seems to be two kinds of business- 


Salesmanship. 





was one of the great: | 


getting strategy—the masculine and | 


the feminine. 
vides for “advance literature”; it asks 
that the prospect sign and return the 
attached or enclosed card; it expects 


The feminine way pro- | 


| 





OPPORTUNITY 


The New York Agency of the Union Central Life Insurance Company, offers 
to a few life insurance men located in fields where production is limited, an 
opportunity to enter the business in New York City, the greatest insurance 
field in the country. Every facility will be given to ambitious and energetic 
men. 
Write to L. L. HOPKINS, General Manager 
1 Madison Avenue, New York City 








FEDERAL LIFE 


Insurance in Force - a Phe $20,000,000. 
Capital, Surplus and Reserves - 3,000,000. 
An enterprising, progressive, 12 year old Life Insurance Company issuing all standard forms 
of term, non-participating, annual and deferred dividend policies 
Accident and Health Department just being inaugurated. 
Exceptional opportunities for men of ability desiring to form PERMANENT conneetions. 


If interested address Is Cc MI R HAMILTON, President 
CHICAGO 
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Georgia Life Insurance Gompany 
OF MACON, GA. 


W. E. SMALL, President 
CAPITAL $1,000,000 SURPLUS $500,000 


LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 








FOUNDED 1868 


National Life Insurance Company 


Of the United States of America 

ALBERT M. JOHNSON Home Office: | 
President National Life Bldg., Chicago 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 
Honorable and industrious men with or without experience in Life 
Insurance are solicited as Field Kepresentatives for this Company. 
There are few companies as substantial and none with more desir- 
able contracts for the rightmen. Our policy ontracts are the most 

attractive issued. 

Address all communications to ROBERT D. LAY, Secretary 
CHICAGO’S OLDEST AND STRONGEST COMPANY 





The Emblem of Sound Insurance 





















































UNITED STATES ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, 
of the Premium Income received in 1910, renewed in 
. 1911. Business that stays and pays is best for the 
3 agent and the Company. A clear,fair policy contract 
5 accomplishes this. 
: WRITE HOME OFFICE FOR AGENCY 
> 
4 WILLIAM T. SMITH, SECRETARY 
ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, ILLINOIS, U. &S.A- 
= a ( -- 
an “invitation” to call; it looks for | coop PLACES FOR | 
orders handed in on a “silver tray”; | | 
it is the method of indirection. The | MEN WHO WORK 
masculine way asks for no fussy flum- 
ee, ie : : is al at —who produce applications and deliver 
mer? » it recognizes as its right the policies —who are tireless premium collec- 
privilege to call upon any business tors—whose capacity for service is genuinely 
man; it believes in “Personal Contact” large. A sixty-year old Company with new 


policies and reasonable rates. Plenty of 
roductive territory. 


with the samples handily tucked under 


the right arm; it is the method of| 
direction. UNION MUTUAL LIFE 

We believe with Mark Antony that | INSURANCE COMPANY 
the firing-line is the place for the sales- | PORTLAND, MAINE 
man. . ss 7 

Also, that the man with a message of Frep E. — —— President 
importance need not toot his Klaxon to ie OO 
denote his coming. He’ll make his : 











The Great Western Life Insurance Company 


of Kansas City, Missouri 
GEORGE STEVENSON, Jr., President JAMES CHAPELLE, Secretary and Treasurer 


Every Policy of This Company is Secured by the Full Legal Reserve 
Deposited With the Insurance Department of the State of Missouri 


Desirable general agencies for men with records as producers. Address the Company 
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to ‘Hades’ is paved with good inten- 
ons, and that our company turns 
down thousanas of men who have pul 
buying thelr insurance a iew 


presence felt—and quickly! We also 
believe that waiting for “invitations” 
to call is the method of Micawber—not 
of Antony.—Nelson Macy in “Common| Je 


Sense.” mouths too jong; or whe argument thai 
a, it Costs Loo uch, DY an imverted ques: 

“When it gets ‘noised' {UOM as Lo Whether or not he considers 

Prestige about’ that a man has jt2al Lue expenses of his family are too 

of Carrying a substantial amount /#/82, and whai they will do to pay for 
Insurance. of life insurance, the jnocessities When he is gone; and again, 


the rate next year will be practicaily 
What the interest will be on the pre 
"uu shouid he borrow the money to 
buy it now; and with the further fact 
that sound heaith is the one absolute 
essential to get insurance, Because a 
man says no, it by no means indicates 
that he cannot be written. Here is 
where your logic, your salesmanship, 
your ingenuity, your staying, sticking 
generally takes the form of speculation and Closing ability must come to your 
as to how much the man is insured for, 4S8Sistance.’"—Missouri State Life, 

and how much it costs him; for the ses 

common idea is that it takes a tre 
mendous income to carry insurance 
from $10,000 up. 

“Consequently, and I know it to be a 
fact, a man who is known or supposed 
to carry a large line of life insurance, 
enjoys a good standing in the com- 
munity, in that his credit is accepted 
as sound, and he is regarded as a safe 
man, because it not only takes money 
to pay for insurance, but, if he dies, his 
family will be possessed of a fortune 
which will enable them to meet all ob- 
ligations left behind, 

“Having a good amount of life insur- 
ance, and letting it be known that one 
has, certainly does increase respect for 
the owner thereof, as it increases his 
own peace of mind. 

“But that word ‘cost,’ as applied to 
life insurance, I strongly object to,” 
continued the agent, after a moment’s 
pause, 

“How much does it ‘cost’ to carry life 
insurance? Why, the word doesn’t 
apply. It is inappropriate. 

“Did you ever hear anybody talk 
about how much it ‘cost’ to put money 
in the savings bank? 

“Instead of the premiums being re- 
garded as an expense, in the sense of 
an expense for daily support, it should 
be looked upon with pleasant anticipa- 
tion; something for future prosperity, 
something for present accumulation to- 
ward a competency. 

“The most trivial sugestion given at 
the right time to the absorbing mind 
of a possible customer has a greater 
and more lasting effect than columns 
or pages of paid newspaper advertising. 
The unqualified endorsement of a prom- 
inent or popular citizen regarding any 
business enterprise does not stop with 
those in hearing distance. It is re- 
peated, and enlarged and emphasized as 


public estimate of him 
rises perceptibly; and the larger the 
amount of the insurance he is supposed 
to carry, the more is the public im- 
pressed,” said a life agent. 

“A man who carries and is known to 
carry a large life insurance, becomes, 
in a way, a local celebrity, and he is 
looked upon as a man of substance. 

“The local comment upon the fact 


Did you ever stop 

A Policy As to think what an 

Anlinvestment excellent investment 

for the Agent. you acquire in every 
policy you sell? 

In the first place ali you spend for 

your investment is a little energy and 

enthusiasm, and instead of lessening 


you increase same by the sale of each 
policy, for nothing so encourages the 
growth of these success-gaining char- 
acteristics as their frequent exercise. 
lt is common knowledge that when you 
have once worked your enthusiasm up 
to a high point by the sale of a good- 
sized policy, the next one comes easy. 

Figuring on the basis that the aver- 
age industrial policy nets the agent a 
commission of $5 for the first year, it 
is evident that each policy you sell is 
equivalent to a year’s investment of 
$100 at 5 per cent. interest; about two- 
thirds of the interest being payable in 
advance (policy fee) and the balance 


thermore, the interest income on this 
investment continues not only for the 
first year, but so long as the policy 
remains on the books of the company. 

Here is “Food for Thought.” 

Looking at it from this angle every 
agent’s “live assets” may be quickly 
estimated by considering the number 
of policyholders he has on his books— 
the larger the number, the nsaied his 
income, and vice versa. 

Let each agent then strive to add 
$100 per day to his “live assets” by pro- 


signature on the “Dotted Line.” 
“One a Day” as your motto, and then 
““Make Good,” remembering always that 
your capacity grows with your accom- 


it goes from one to another throughout ae 

the whole community. And when it Attention and interest is al: 
has done this it is accepted as an ab- How ways centered in men who 
solute mark of merit which none but They are doing big things. For 
fools would question.”—The Federal. Do it. that reason something com- 


S 8 ¢ ing from a production win- 
Vice-President Stevens ner will be of interest to the field force 
Get Your of the Illinois Life, generally. Every man has his own way 
Policyholders says: “Get the best of getting business, but the man who is 
interested. men of your com- making good regularly usually has sev- 
munity interested as eral different ways, all good because 
policyholders; keep in touch with all tried. Below are commenis from 
them as friends; fell them from time two “Big Twenty-five Winners.” 
to time interesting things about your James P. Jones.—My experience of a 
own work and the progress of your little more than a year in the insur- 
company; and if you are of the right ance business has been one of many 
sort you can in a very little while “Ups and Downs” (more downs, too, I 
build up in your territory an organiza- might add). I consider the first six 
tion that will mean more business for months of a new man’s work the hard- 
you and more dollars in your pocket est, perhaps, of his whole career—so 
than if you had a sub-agent or helper at least it has been with me—breaking 
at every crossroads.” in, getting knocks, bumps, kicks, and 
7s 2 8 getting into trouble generally. But, by 
“A great many of the degrees a fellow “gets next,” learns 


When to questions that arise as to more about human nature, feels better, 
Take Out when to take insurance and gets on more successfully. In my 
Insurance. may be answered by opinion one of the most important re- 


quirements for an agent’s success is 
real confidence in the company. He 
must know that he is selling a good 
contract. He must know that his com. 
pany will pay all just claims, If a man 
believes in his proposition himself, 


showing that ten years 
ago insurance was twenty-five per 
cent. lower and that ten years hence 
it will be fifty per cent. higher, and 
that a wise man may excuse himself 
for making one mistake, but not for 
making the same one twice; or the then he can make others also. 
promise to take insurance in a few B. Hunt.—First of all, have a system. 
months by the statement that the road Make it a point to start your day’s 


your supply of these desirable qualities. 





in regular monthly installments, Fur- | 


curing one new policyholder, one new | 
Adopt | 


plishments.—U. S, Health & Accident. | 
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METROPOLITAN LIFE 


r 








METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1911 was: 

526 per day in Number of Claims Paid. 

6,432 per day in Number of Policies 
Issued and Revived. 

$1,524,268 per day in New Insurance 
Issued and Revived. 

$233,386.44 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$128,468.73 per day in Increase of 
Assets. 


JOHN R. HEGEMAN President 








J. G. WALKER, President 
T. WM. PEMBERTON, Ist Vice-President 


ORGANI 
Home Office - - 


OLDEST - LARG 
Southern Life Ir 


Its Policies are clear and definite in their 

guaré 
EE. nc ckteed evedesireare .Decembe 
Liabilities. . .. Decembe 


.Decembe 


Capital and Surp lus: wie 
Decem be 


Insurance in For 


The Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


The PIONEER Southern Industrial Life Insurance Company 


Total Payments “ Poilic y holders since Organizz th Dn. 


W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 


ZED 1871 


EST - STRONGEST 


surance Company 


provisions and their values are absolutely 
ianteed 

er 31,1911 28 ; $7,378,967.24 
r31, 1011 pee ° 5.975. 285.33 
r 31,1911 _1,403,681.91 
ar 31, 1911 78,490,274.00 
11,859,251.74 
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INDUSTRIAL INSURANCE 








For Agents, offers a splendid oy 


H. POLLMAN EVANS, President 


CUR NEW SALARY AND COMMISSION CONTRACT 


portunity fora few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 








Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANE 
POLICY, the most Ii 


beral Industrial Policy 








work at a certain hour, say eight 
o’clock. I have found from eight to 
eleven a, m. to be the best hours of the 
day for me. In canvassing take one 
street, don’t miss a place. Take your 
time, explain thoroughly, so when you 
call again your time is short to close. 
If you can find a building to work on 
for thirty minutes at the noon hour, 
call on the superintendent and get his 
permission. Get his application first, 
then get the foreman. The rest will 
follow. Don’t work from the bottom 
up. Preach your company. Have con- 
fidence.—Standard Accident. 





20 Per Cent. Gain. 





The paid business of the Fidelity 
Mutual Life for November was 20 per 
cent. greater than for the similar 
month of last year, this notwithstand- 
ing the fact that it was the month 
prior to Presidential Election. 





While riding as a guest of Samuel 
Freidlander and Maurice Jacobsohn, of 
Paterson, N. J., in March last, Isadore 
Freidman was thrown from the automo- 
bile and badly injured. 


Why! Why!! Why!!! 





Now, when you know that by pursu- 
ing a certain system in soliciting life 
insurance you are absolutely bound to 
succeed, isn’t it folly to hesitate in 
adopting such a system? It has been 
proven time and again, that a man who 
will interview not less than six pros- 
pects each day of his life will be ab- 
solutely certain to write from $50,000 
to $100,000 of life insurance per month. 
Knowing this to be so, why should not 
a man who is not doing that much try 
the plan for himself? Yes, why? We 
pause for reply.—International Life 
men. 





Agency Bulletins. 





Considerable change has been made 
in the appearance and contents of the 
Agency Bulletin of the ReMance Life. 
General Manager McCormack says that 
he believes the “chief purpose of any 
publication issued by an insurance com- 
pany to its agents is to promote co- 
operation between field organization 
and home office,” and it is proposed 
to make the bulletin a medium for the 
exchange of ideas, suggestions, etc. 
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A DOUBTFUL REMEDY. 





The officers of the National Associa- 
tion of Life Underwriters have dis- 
couraged the once popular custom of 
holding little company gatherings of 
the general agents who were brought 
tegether for the National Association 
eenvention. The objection to the repre- 
sentatives of a company going off by 
themselves for a_ tete-a-tete, is, of 
course, simply that it takes members 
away from the regular sessions of the 
convention, when, the National Asso- 
ciation officers feel, they should be con- 
centrating on the work of the main 
body. The objection is doubtless sound, 
but there are certain indications that 
the remedy may prove more harmful 
than the malady it aims to treat. 

Looking over the attendance at the 
recent convention at Memphis, it is 
ncticeable that some of the companies 
that regularly had a large number of 
representatives at the annual meetings, 
but sparsely represented this 
year. In one instance, more than a 
score of the general agents of a certain 
company attended the Chicago conven- 
tion last year, but not one was present 
at Memphis. It may be only a co- 
incidence that this company’s repre- 
sentatives arranged a meeting of their 
own at Chicago, while, under the in- 
fluence of the National Association 
officers, none was planned for Memphis. 


were 


It seems as though the inducement 
to get together for a little company 
meeting, should have the effect of 
bringing to the National Association 
convention a large number of life in- 
surance men who would not find the 
greater gathering in itself of sufficient 
personal interest to make the sacrifice 
in time and expense that every life 
underwriter has to make who devotes 
the best part of a week to the Asso- 
ciation meeting. One general agent 
writes to another of the same company 
ard says “Let’s get together at the 
National convention for a confab; you 
get So-and-so to go and Blank from 
the other city and I'll round up the 
boys out my way.” Now, if there was 
any halting brother among them he 
would not be so blind to his own 
personal interest as to refuse in the 


absence of an imperative reason. These 
company gatherings should be, and we 
believe they are, a factor in producing 
a big and profitable meeting for the 
National Association. Is it necessary 
to put a ban on them? If they really 
interfere with the program—and there 
are some who doubt it—would it not 
be an excellent thing to set a time for 
them so that they would not conflict 
with the convention? They might even 
be held before or after the regular con- 
vention sessions or just possibly at 
sume convenient time during the three 
days, but certainly it does not seem to 
bo a wise policy on the part of the 
Association officers to discourage a 
custom that could be made beneficial 
to the organization itself. 





BE A BOOSTER. 





“What do you think of the outlook 
for the next four years with Woodrow 
Wilson as president and a Democratic 
administration in ful! control of 
governmental affairs, law making and 
otherwise?” That in substance is the 
most discussed question before the 
people of this country at the present 
time. Will the period be one of con- 
tinued prosperity or of business de- 
pression and hard times? 

That all depends upon the attitude 
taken by the people; whether we are 
to be a bunch of boosters or not. Prior 
to Election Day it is ali right to differ 
in opinion as to party preference, but 
after that event every citizen of the 
United States should take pride in aid- 
ing to make the administration a suc- 
cessful one. 

It would seems to us that the atti- 
tude of the Cincinnati Life Underwriters 
Association referred to elsewhere in 
passing a resolution pledging support 
of the incoming administration regard- 
less of party affiliation is a proper one. 
It is proposed to be boosters and not 
knockers, thus encouraging a continu- 
ance of the great era of prosperity pre- 
vailing in this country. Other associa- 
tions would do well to follow the ex- 
ample. 


B. R. STILLMAN DEAD. 





Well-Known Underwriter was Secre- 
tary of National Fire, Retiring 
Early This Year. 





Benjamin Rhodes Stillman, who re: 
tired as secretary of the National Fire, 
of Hartford, early this year because of 
impaired health, died last week at his 
home in Hartford. Mr. Stillman had 
been with the National Fire in an offi- 
cial capacity since 1890. 

Mr. Stillman was born in Adams, N. 
Y., March 31, 1852. His mature years 
were devoted almost entirely to the 
business of fire insurance. in which his 
experience was wide and varied. He 
had been president of the New Eng- 
land Fire Insurance Exchange, was an 
organizer of the Insurance Library As- 
sociation of Boston, an organizer of 
the First Board of United Inspection, a 
member of the National Board Com- 
mittee which prepared the present 
municipal building code. He will be 
sincerely mourned by a large circle 
of friends and associates. Funeral ser- 
vices were held at Hartford on Tues- 
day. 





The Humboldt Fire has been admit- 
ted to do business in Michigan, the 
agents there to report to the home office 
at Pittsburgh. 


DEPARTMENT WITHOUT FUNDS 


IN A FIX. 





GEORGIA OFFICIALS 





May Have To Close State Office If 
Money Is Not Forthcoming—New 
Law the Cause. 





Until the constitutionality of the new 
Georgia law creating the insurance de- 
partment has been settled that State is 
apt to be without any department at all 
or any insurance official. Governor 
Brown has refused to sign warrants for 
the salaries and other expenses of the 
new insurance department until the 
attorney general gives an opinion of 
the constitutionality of the measure— 
and he may not even then. 

The section of the law, the constitu- 
tionality of which is questioned by the 
governor and which jeopardizes the en- 
tire measure, is that which devolves 
the duties of the insurance commis- 
sioner on the comptroller general and 
provides extra compensation for the 
work, 

Comptroller General Wright explains 
the situation thus: 

“This act was approved by the gov- 
ernor on August 19, 1912, and immedi- 
ately upon itg approval the insurance 
department created thereunder was or- 
ganized by the appointment of a deputy 
and clerk, and the adoption of a seal, 
design for which was, as required by 
the act, submitted to the governor for 
his approval. ‘Fhe insurance depart- 
ment has therefore been in operation 
over two months under an act passed 
by the Legislature after mature delib- 
eration, and approved by the governor. 
The deputy and clerk have been per- 
forming their duties for this time, 
which have been very heavy by reason 
of the work required to put the act 
into operation. 

“While the act was approved by the 
governor on August 19, until October 3, 
I had no intimation from any source 
that the legality of the salaries provided 
in the act was or could be called in 


question. A few days thereafter the 
governor requested a conference in 
regard to the matter, at which the 


present law, together with the con- 
stitutional provision referred to above, 
and the general history of legisla- 
tion bearing upon the subject of in- 
surance supervision by the State, 
were discussed. Being myself thor- 
oughly . convinced from my intimate 
knowledge of previous legislation, of 
the constitutionality of the act in ques- 
tion, I had hoped after submitting to 
the governor my views based upon my 
familiarity with the history of all leg- 
islation in this State on this subject, 
that I had removed any doubts which 
he may have entertained as to the con- 
stitutionality of the act, which he had 
approved, and expected that the war- 
rants would be promptly issued. I am 
informed, however, that on October 11, 
the question was submitted to the at- 
torney general for an official opinion, 
which has not yet been rendered so far 
as I am informed. 

“It appears to me that there is now 
imperative need for the enforcement 
of this new statute. I would there- 
fore regret and it would be a great 
disappointment to the public to see 
this new department handicapped in 
any way whatever in its enforcement. 
I sincerely trust therefore that the 
governor and the attorney general may 
resolve any doubts they entertain as 
to the constitutionality of the section 
in favor of the law, thus obviating 
the possible necessity of closing the 
department and therefore postponing 
the operations of this important stat- 
ute until the next meeting of the Legis- 
lature.” 





Postponed several times, the case 
against the Allegheny County (Pa.) 
Board of Fire Underwriters is now 
scheduled for hearing on the 18th 
inst. 





OF PERSONAL INTEREST | 








H. A. Luther, now president and 
general manager of the American Mort- 
gage Insurance Co., of Chicago, is 
better known to the insurance fraternity 
as agency manager for the North 
American Accident Insurance Co., which 
post he held for ten years. Mr. Luther 
edited a monthly bulletin published for 
the Company’s field force and it was 
always full of enthusiasm, ginger, 
brightness and good helpful soliciting 
material. Its clever epigrams and 
letters have now been published in 
permanent book form by Mr. Luther 
and it contains a wealth of material 
for either the agent in the field or the 
man whose work it is to keep the 
agency force in the proper producing 
frame of mind. The book which is 
handsomely bound in tan seal and 
flexible, is called “The Pace-Maker.” It 
is published by the Modern Press, 
Chicago. 





George M. Nettleship retired from the 
service of the Great Eastern Casualty 
Co. on the first of the month in order 
to return to the life insurance field. 


During the year and a half Mr. Nettle- 


ship was with the Great Eastern as 
manager of its Industrial Department 
for the United States the monthly in- 
come of the department increased fifty 
per cent. He speaks in glowing terms 
of the Company, stating that no man 
could desire a better employer and no 
assured better treatment than is ac- 
corded the policyholders of the Great 
Eastern. That Mr. Nettleship will 
shortly be in position to announce a 
strong connection in his favorite line 
of work goes without saying. 





Rudolph Recht, the progressive repre- 
sentative of the Northwestern Mutual 
Life at 320 Broadway, is making use 
of a beautifully engraved certificate 
presented to him by the Company “in 
recognition of his having reported the 
largest amount of business, personally 
written, during the past year.” The 
certificate is signed by President George 
C. Markham and Superintendent of 
Agencies H. F. Norris. In congratu- 
lating Mr. Recht, Manager John I. D. 
Bristol says that the certificate indicates 
two things: 

“First, that you are a life insurance 
man of remarkable ability. Second, 
that being a life insurance man of this 
character, your clients, even though 
entire strangers to you, can, in addition 
to your policy recommendations, rest 
assured of absolutely proper and just 
treatment, for on no other basis what- 
ever could any man report the business 
that you have done.” 





Edgar C. Bond, a leading real estate 
agent of Newark, N. J., and a director 
of the Firemens Insurance Company of 
that city, died on Saturday last. 





Admission to California has been 
secured by the German American of 
Pittsburgh. C. H. Ward of San Fran- 
cisco, represents the Company as its 
Pacific Coast general agent. 





Insurance Society in New York. 





The Society has threé interesting 
meetings scheduled for this month. 
On the 18th, S. H. Wolfe will talk to 
the Accountancy Branch on “The Ac- 
contant and the Insurance Depart- 
ment.” On the 19th, E. S. Clayton will 
give a lecture on “The Chemistry of 
Fire” with experimental demonstra: 
tions, and, on the 26th, George 
Richards—the author of Richards’ on 
Insurance and other notable works— 
will deliver an address on “The 


Doctrine of Subrogation in Its Practi- 
cal Application to Insurance.” 

The first two meetings are held in 
the Library at five-fifteen, and the last 
is scheduled for the rooms of the New 
York Board, at the same hour. 
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HOMB’S OFFICIAL STAFF 


PROMOTION FOR CAPABLE MEN. 


Ludium and Tyner Made Vice-Presi- 
dents—Moore and Wyatt Assistant 
Secretaries. 


Changes in the executive staff of the 
Home Insurance Company were made 
at a meeting of the directors of the cor- 
poration at a meeting on Tuesday. All 
of the officials chosen are men of ripe 
experience in the business and have 
been in the service of the Home for 
years. 

The official roster of the Company 
now reads as follows: President E. G. 
Snow; vice-presidents, F. C. Buswell 
and C. A. Ludlum; vice-president and 
gecretary, C. L. Tyner; secretary, A. M. 
Burtis; assistant secretaries, H. J. Fer- 
ris, H. P, Moore and V. P. Wyatt. 

Mr. Buswell who now becomes the 
ranking vice-president is widely known 
in managerial circles, particularly in the 
West, that territory being under his im- 
mediate direction. A _ skilled under- 
writer and a level headed man of affairs 
his counsel is constantly being sought 
by his associate managers and he is upon 
many of the prominent committees of 
Western governing bodies. Entering the 
service of the Home in 1881 Mr. Buswell 
has attained his present enviable post 
through sheer merit. 

That President Snow would recom- 
mend the elevation of Mr. Ludlum to a 
vice-presidency was taken for granted 
by the fraternity, with whom Mr..Lad- 
lum is highly popular. Having immedi- 
ate supervision over the Bastern busi- 
ness of the Company Mr. Ludlum was 
chief aid to the ate IVice-President 
Correa and for the past year or two fre- 
quently took the place of thet gentle- 
man at Eastern Union and other asso- 
ciation gatherings. Energetic to an un- 
usual degree, and thoroughly imbued 
with the Home spirit Vice-President 
Ludlum fittingly earned the promotion 
accorded him. 

Charles L. Tyner, advanced from the 
secretaryship to a vice-presidency is 
equally familiar with the underwriting 
and the accountancy ends of the fire 
insurance business, having effectively 
served his company in both branches. 

Field men will be especially inter- 
ested in the election of Howard P. 
Moore to an assistant secretaryship, 
he having been the Company’s spe- 
cial agent in Eastern New York for 
some years, Prominent in the affairs 
of the State Association, where he is 
recognized as one of the strong men of 
the organization, he always deals fairly 
with his competitors, and the latter will 
be highly gratified at Mr. Moore’s 
present good fortune. , 

V. P. Wyatt, who with Mr. Moore has 
been given official office, has for twelve 
years been chief aid to Assistant Sec- 









San Francisco Lesses 
Amounting to $4,522,905:00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 

funds largely supplied by head 
office in Liverpool 









Supls, - - - - 
Losses Paid by Chicago Fire, 1871 


Losses Pald by Baltimore Fire, 1904 


U. $. Cash Assets, Dec. 31, 1910 $13,784,520.57 
4,48 1,988.60 
3,239,491.00 
Losses Pald by Boston Fire, 1872  1,427,290.00 
1,051,543.00 


retary Ferris in the Company’s local 
department. 

The promotions above recorded are 
all in line with the long-established 
practice of President Snow\to recognize 
in substantial form capable and loyal 
effort, and will serve as a constant 
spur to the entire organization of the 
Company. 





MINNEAPOLIS FIRE IN NEW YORK. 





Newman & MacBain Appointed Metro- 
politan Agents—To Write Only 
Direct Business. 





Newman & MacBain of New York 
have been appointed Metropolitan agents 
for the Minneapolis Fire & Marine 
Insurance Co., which will hereafter 
write only a direct business from this 
city. The Minneapolis Fire & Marine 
has been admitted to do business ir 
this State for some years but this has 
been confined to reinsurance treaties. 
These have now been terminated. 

Secretary Alfred Stinson, who is the 
managing underwriter, hhas heretofore 
confined the operations of the company 
to the middle west, and New York is 
the only eastern point at which it con- 
templates entering for the time being. 





ELECTRICAL INSPECTIONS. 


Those Made by Suburban Exchange 
Acceptable to New York City 
Authorities. 


The Suburban Fire Insurance Ex- 
change of this city calls the attention 
of local agents within its field, to the 
fact that certificates issued by the elec- 
trical department of the association, 
“covering all classes of buildings, under 
the jurisdiction of this Exchange and 
within the boundary limits of the City 
of New York, excepting theatres, 
churches and places of public assem- 
blage, are now accepted and certified by 
the Department of Water Supply, Gas 
and Electricity of the City of New York, 
thereby saving the assured an inspec- 
tion by that department, and expediting 
approval.” 





PROTECTING FACTORIES. 


Laws Upon the Subject in New York 
State to be Amended at Next Legis- 
lative Session. 


At the forthcoming session of the 
New York Legislature the Wagner Fac- 
tory Commission will report a series of 
amendments to the State law governing 
the subject of fire protection in factory 
properties. 

The proposed changes will call for 
increased preventative measures, the in- 
stallation of fire alarm signals, and ot 
automatic sprinklers, thereby reducing 
the charge of serious fire to a very 
marked degree. 





PRESIDENT LOVETT RE-ELECTED. 
In Spite of Dissolution Talk, Board 
Is Daily Gaining in Usefulness and 
Prestige. 

At the annual meeting of the Boston 
Board of Fire Underwriters held 
Tuesday, most of the old officers, in- 
cluding President Augustus 8S. Loveit, 
were re-elected. Although there has 
been considerable disturbance in the 
affairs of board during the year, 
including talk of dissolution, President 
Lovett reported that the board was 
more strongly entrenched than eve! 
and was gaining in usefulness and 
prestige. President Lovett said in 

part: 

“At the beginning of the report of 
the affairs of the board for the yea! 
just past it seems well to congratulat« 
ourselves on two things. 

“First: That the board, in spite olf 
threats of dissolution and awful 
gestions of changes sure to come, made 
impartially by friends and foes, is still 
in existence; and 

“Second: That, so far as we can 
judge from incidents occurring almost 
daily, we are more and more recognized 
by our friends and neighbors as a 
complishing the work which we set 
to do ‘thirty years ago, 

“More and more engineers and 
architects bring to us plans and con 
tracts for criticisms and assistance; and 


on 


the 


sug: 


out 


ao 


to a greater extent each year are oul 
members and employes called upon to 
assist in the work of fire prevention, 
which is so clearly expressed in Article 
Ill of our constitution, viz.: ‘The ob- 
jects of this board shall be to reduce 
the fire loss in the city of Boston by 


inspection of risks and recommendation 
to owners.’ In general, the work of the 





board during the past year simply car 
ries on the work which it has been 
doing for more than a quarter of a 
century, although the work has, during 
the past year, been extended to include 


the district formerly the town of Hyde 
Park, 

“I think there nas never been a 
time in the history of the board when 
relations between the New England In- 
surance Exchange and this board have 
been more friendly or more satisfac 
tory. And I think we may also con 
gratulate ourselves on the fact that 
wherever the public o ts representa 
tives have taken pains to study the 
situation, the work of both organiza 


tions has been favorably received. The 


situation of the agency and commission 
question is not definite settled, b 

the indications of the last few week 
are that the problem is looked upon 
with more favor by the large com 
panies than at any t during the 
negotiations. The legislative situation 
during the past session developed no 
striking change in law, and on the 
whole the statute as to insurance 


brokers has developed in a satisfactory 


1] 


manner, largely due to the co-operation 
of the Insurance Commissioner and his 
assistants.” 

After the reports of the various de- 
partments had been submitted and ap- 
proved the following ticket was sub- 
mitted by the nominating committee 
and duly elected: President, Augustus 
5S. Lovett, of Jordon Lovett & Co., (re- 
elected); vice-president, Edward F., 
Woods, of Hickley & Woods; secretary, 
fF. Eliott Cabot (re-elected); treasurer, 
A. Jarratt Lewis (re-elected). Execu- 
tive committee: Frank A. Dewick, 
of Dewick & Flanders; Walter S. 
Gierasch, of R. A, Boyt & Co.; John J. 
Rothery, of Rothery, Emery & Perkins; 
Samuel B. Reed, of Obrion & Russell, 
and Charles F. Si of Wetherbee 
& Simmons, 


mmons, 


FIRE MARSHAL LAW. 


Fire Marshals’ Association 
Model Bill Which Will be 
duced in All States. 


UNIFORM 





Approves 
Intro- 


Marshals’ Association of 


The Fire 
North America through its committe 
on laws, has approved a model bill to 
provide a uniform fire marshal law and 
this will be introduced into the legis- 
latures of all the States during the 
coming sessions. This action was taken 

1 meeting held in Chicago last week 
nd C. H. Lum, engineer for the Na- 
tional Board of Fire Underwriters was 


present at the meeting and explained 
the provisions of the measure as pre- 
pared by the National Board. 
This was finally approved by the firs 
irshals, with a few amendments and 


the insertion of special provisions taken 
from the Ohio and Michigan laws, 
which were regarded as strengthening 
the measure 


One of these makes the term of office 
six years, in order to prevent the re- 
moval of an officer as result of a 
change of administration just about the 
time he became expert in his duties 
Tke cost of maintenance of the fire 
narshals’ department is to be borne 
from the general fund, instead of 
special taxation upon insurance pre- 
miums, on the ground that the service 
performed is a public one, of value to 
insured and uninsured property alike 
ind that the fire marshals are handi- 
capped in prosecution by the claim of 
the defendants’ attorney that they are 
upported by the insurance companies 

Sections were added, taken from the 
Ohio law, giving the fire marshal the 
right to tear down condemned buildings 
ind providing for the right of appeal 
from his decision to the proper court 
4 section was added from the Michigan 
law requiring the fire insurance com- 
panies or agents to report all losses 
to the fire marshals’ department within 
thr days after the completion of the 


ustment 


The Michigan measure was also drawn 
me for section providing penalties 
public officials who fail to gomply 
with tl requirements of the law re- 


I investigation 


irding the reporting and 
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5. BE. U. A. HOLDS MEETING 


SEC. RAINE TO ACT AS MANAGER, 


Sessions Executive, but Statement by 
Pres. Bush Shows No Changes in 
Operation. 

As- 
meeting 
the 


doors. 


South Eastern Underwriters 
held 
in Washington, D. 
session being behind 
After the meeting President Harry R. 
Bush issued a statement which showed 
that no material changes were con- 
templated in the operation of the asso- 


The 


sociation its semi-annual 


C., on Tuesday, 


closed 


ciation. 


Secretary J. A. Raine will act as 
manager in addition to his other 
duties until the annual meeting when 


some plan may be evolved for either 
filling the place left vacant by the 
death of Manager A. B. Andrews, or 
abolishing the office. 

President Bush’s 
follows: 

“President’s address referred to 
usual committee of fifteen, as follows: 
Mr. Kelly, Westchester; Coffin, German- 
American; Lock, Atlas; Buswell, Home: 
Sherman, Sun; Milligan, Phoenix of 
Hartford; Terhune, Phoenix of London; 


statement was as 


was 


H. T. Alley, Peoples National; Rees, 
Aetna; Crockett, New Hampshire; 
Faymonville, Fireman’s Fund; Low, 
L. & L. & G.; Dan B. Harris, general 


McKay, Atlantic National; 
general agent. 


“Action of committee 


agent; 
Seibels, 


in establishing 


State bureaus was approved. 
“Executive committee was authorized 
to revise the list of second and third 


class cities and to extend the use of co- 


insurance clause to such second-class 
cities that would be justly entitled 
thereto. 

“Loss payable clause was made ad- 


visory and not mandatory. 


“Special committee on unprofitable 
classes and revision of tariff was con- 
tinued. 

“Association voted to make no change 








in prohibition of market value clause. 


‘Rule adopted making companies in- 
membership which operate 


eligible to 


underwriters’ agencies unless the un- 
derwriters’ agency also become mem- 
bers, 

“Request by special agents for re- 
establishment of Virginia committee 
was fully considered and it was not 
deemed expedient. Field men are to be 
advised that suggestions as to im- 


provement of service will be welcomed. 
“Joseph S. Raine, Jr., was continued 





as acting manager in addition to his 
duties as secretary until next annual 
meeting. 

“Committee were appointed to draft 
suitable resolutions on the deaths of 
Mr. Andrews, Mr. Correa, Mr. Stock- 
dell, Mr, Thomas, Mr. Lumby and Mr. 
Stillman.” 

CLAIMS RULES DISCRIMINATE. 


Automatic Fire Alarm 
National Board Bars 
ance Department 


Companies Say 
Them—!Insur- 
Interested. 
auto- 


of manufacturers of 


alarm 


A number 
fire have pro- 
of the Na- 
Underwriters in 
systems, claiming 


matic systems 


the rules 


Fire 


automatic 


tested against 


tional Board 


regard to 
that the 
in their 
ulted from the 
New York Board of 
to withdraw approval from all manual 
or automatic auxiliary fire alarm sys- 
tems, that do conform to the rules 
of the National Board. 

Complaint was made to the New 
York Insurance Department which is- 
sued the following statement on the 
subject: “It may be pointed out that 
if the National Board of Fire Under- 


Board favors certain 
The 
decision of the 
Underwriters 


systems 
regulations. protest re- 
recent 


Fire 


not 
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writers adopted rules restricting the 
use of auxiliary systems to certain 
favored companies; it imposes a hard- 
ship not only upon the companies ad- 
versely affected, but upon the mer- 
chants and property owners, who have 
installed the systems wiich have until 
recently been approved. 

“It may be further pointed out that 
such restrictive action of the National 
Board unless based impartially upon 
the merits of the systems would be 
prejudicial to the welfare of the com- 
munity by driving from the market ap- 
pliances tending to improve and aug- 
ment the city fire alarm system by giv- 
ing prompt notice to the fire depart- 
ment in case of fire and thus in a de- 
gree counteract the fire prevention 
measures which this and other States 
are attempting to enforce.” 





COTTON INSURANCE. 
Texas Factors and Railway Officials 
Agree Upon Method of Covering 
the Staple. 


tepresentatives of tne freight de- 
partments of the railroads entering 
Houston, Texas, met with representa- 


tives of the local cotton interests at the 
Houston Cotton Exchange recently for 
the purpose of discussing a proposition 
advanced by the carriers in which they 
asked that they be released frpm cer- 
tain insurance liabilities on cotton at 
compresses and warehouses upon which 


the roads have issued bills of lading, 
but which is not in their possession. } 
The matter was finally settled in 
favor of the railroads, the cotton men 
agreeing to assume the liabilities ex 
cept in cases where it is proven that 
the fire is the result of the negligenc« 
of the carriers. This proved to be 


satisfactory to the transportation com 
panies and an adjustment was reached 


on that basis. 

The meeting was the third that has 
been held on the _ subject. At the 
previous gatherings the contending 


parties were unable to reach an agree- 
of the insur 


ment. Representatives 
ance companies were present at the 
late meeting and it was through their 
suggestions and aid that the final ad- 
justment was reached, 

When the railroads first made their 
request of the cotton men the latter 
refused it on the ground that if they 


complied they would be forced to pay 

an insurance premium of two cents per 
bale on all cotton receipts for the com- 
ing season. This worked a hardship, 
they alleged, as most of them had con 

tracted for future deliveries of cotton | 
at prices which did not include the 

two-cent increase in insurance. They 
estimated that their loss for the season 
would amount to about $20,000. 

On the other hand, the transporta 


tion companies contended that they 
were unable any longer to stand the 
insurance liabilities and cited an in- 


stance where one of the Houston roads 
was liable at the time for cotton worth 
$200,000 subject to their bills of lading 
but not in their possession, 

STATE OF ILLINOIS REINSURES. 
Hanover Fire Takes Over Company— 
Had Total Assets of a Little Over 
One Million. 





The Hanover Fire Insurance Co. of 
New York has reinsured all of the 
outstanding business of the Insurance 


Co. of the State of Illinois. On January 
1 last the State of Illinois had total 
assets of $1,010,121, including a reinsur- 
ance reserve of $398;109 and a net 
surplus of $101,890. 

The State of Illinois did business in 
the followin States: Illinois, Wisconsin, 
Minnesota, Missouri, Iowa, Indiana, 
Nebraska, Kansas, Colorado, Michigan, 
New York, Pennsylvania and Ohio. The 
Insurance Company of the State of 
Illinois was organized in 1895. In 1910 
it reinsured its farm business in the 
American of Newark. C. F. Henry, a 
prominent financier of Rockford, is 


president and Joel Hubbell is secretary. | 


OCTOBER FIRE LOSSES. 





Records Show Aggregate of $13,651,650 
—Figures About Equal Those of 


Last Year. 

The fire losses for October and also 
for the ten months period show com- 
paratively slight change from the fig- 
ures for last year. According to the 


estimate of the Journal of Commerce, 
losses during October aggregate $13,- 
651,650, as compared with $13,945,000 in 


1911 and $37,188,300 in 1910, when cli-| 
matic conditions resulted in very seri-' 


ous losses from forest fires. The 
losses by fire thus far this year total 
$191,181,600, as against $192,933,800 for 
the first ten month: of 1911 and $196,- 
535,600 for the same time in 1910. Dur- 
ing October this year there were 245 
fires, which caused an estimated prop- 
erty damage of $19,909 or over in each 
instance. 


Office Opened for Alabama. 


In line with its present policy of es 
tablishing semi-independent governing 


its territory the South Eastern Under- 
writers Association announces the 
launching of the Alabama Inspection 
and Rating Bureau, with offices at Mont- 


gomery. L. P. Goodwin has been cho- 
sen manager and will assume entire 


charge on the 18th prox. 
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WISCONSIN PLANS, ETC. 





(Continued from page 1.) 


derstanding that the committee’s re- 
port will probably cover other subjects 
with recommendations for legislation. 

“The purpose is to work out such 
legislation as will serve the public in- 
terest, and tend to the promptest 
possible elimination of all unnecessary 
fire losses and to the fairest distribu- 
tion of the loss that is unavoidable.” 

In outlining the arguments for the 
plan as presented in tke tentative bill 
Commissioner Ekern says: 

Arguments for the Plan. 

“Co-operation by fire insurance agen- 
cies is today prohibited by anti-com- 
pact and anti-trust laws. It is abso- 
lutely essential to economy and effi- 
ciency. It is unobjecticnable if public, 
open to equal participation, and if acts 
against the public interest are prohib- 
ited. 

“Fire insurance premiums are a tax 
which should be distributed without 
discrimination in the rates. Blanks 
and practices should be uniform. The 
ends sought are soundness, equity, effi- 
ciency and economy. Any plan must 
encourage reduction of fire losses. 
These purposes can best be accom- 
plished by co-operation. Fire preven- 
tion must be advanced through im- 
proved construction and inspections. 
Both require an active interest on the 
part of the owner. Inspection is a 
service to the property owner, but fre- 
quently misunderstood and sometimes 
opposed. 

“A policy agreement inspect 
periodically would: (a) Convince 
owner that his premiums pay for in- 


to 


spection. (b) Make owner insist on 
the inspection. (c) Make inspection 
more thorough. (d) Make recommenda- 


tions more important to owner. (e) 
Change owners’ attitude from hostility 
to co-operation. (f) Direct attention 
to fire prevention. (g) Promptly re- 
duce fire loss. 

“The plan would succeed existing 
rating methods without disturbance. It 
allows the companies fullest freedom. 
The plan is capable of continued devel- 
opment.” 

The proposed Dill 
full below: 


is reproduced in 
The Bill. 

To create sections 1900b to 1900k, 
inclusive, of the statutes, relating to 
fire insurance rates and methods and 
to the prevention of fires. 

The people of the State of Wisconsin, 


represented in Senate and Assembly, 
do enact as follows: 
Section 1. There are added to the 


statutes ten sections to read: 
Insurance Companies to Charge Fixed 


es. 

Every corporation, 
company, association or individual 
authorized to effect any insurance 
against the risk of loss by fire or light- 
ning in this State, herein called “in- 
surer,” shall maintain or be a member 
of an “Inspection Bureau” as herein 
provided. No insurer shall be a member 
of more than one such _ inspection 
bureau. 

2. Every insurer shall file with the 
Commissioner of Insurance a statement 
giving the name and location of the 
inspection bureau maintained by it, or 
of which it is a member, and any 
change in this respect shall be specified 
in the annual statement of the insurer. 

3. No policy of insurance against the 
risk of loss by fire or lightning shall 


Rat 
Section 1900b. 1. 


be issued or delivered by any insurer 
in this State unless: 
(a) The rate specified therein and 


charged and collected therefor shall be 
the rate in effect in the inspection 
bureau of which the insurer is a mem- 
ber; ; 
(b) A report of the issue of such 
policy and of any change in or ter- 
mination of such policy be forthwith 
forwarded by mail to the inspection 
bureau of which the insurer is a mem- 
ber, to be stamped and forwarded, as 
provided in section 1900c. 

4. Any insurer issuing policies on 
the mutual plan may charge and collect 























ee ee 
a sum in addition to the rate in effect, 
and may provide for a return of gains 
and savings; provided, that the sched- 
ules on which such charges and such 
returns are made shall first be filed 
with the Commissioner of Insurance. 
5. No insurer shall issue or deliver 
in this State any policy of insurance 
against any risk of loss other than by 
fire or lightning or in addition thereto 
except in compliance with the provisions 
hereof. 


Voluntary Inspection Bureaus to Fix 


Rates, 

Section 1900c. An inspection bureau 
shall consist of one or more insurers, 
and shall: 

(a) Admit to membership any author- 
ized insurer applying therefor upon its 
agreeing to pay its share of the ex- 
penses in proportion .to the gross pre- 
miums received by it during the year 
in this State; provided, that such ex- 
penses may be paid in part from an 
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initial fee not exceeding one hundred 


dollars, and an annual payment not 
exceeding twenty-five dollars; 

(b) Grant to each member one vote; 

(c) Maintain an office open to the 
public at reasonable hours; 

(d) Before making any rate, adopt 
and file with the Commissioner of 
Insurance basis schedules and other 


data by or upon which rates are to be 
charged; 

(e) Make an inspection of every risk | 
specifically rated by it, and 
written survey thereof in compliance 
with the schedule and basis for such 
rate, which survey shall be filed in such 
office at or before the time of making 
such rate; 

(f) Make reinspection in case of any 
new construction or change in con- 
struction or of hazard, upon receiving 
information or notice thereof, or upon 


make a} 






























WESTERN 
| ASSURANCE CO. 


of Toronto, Canada 
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UNITED STATES BRANCH 


| January 1, 1912 


TNE cc ccusassitkisenssnesenaraws $2,404,810.30 | 
Surplus in U.S. .............0000.- 1,027,308.85 | 
HON. GEO. A. COX, President 


W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen. Manager 


request of any member or of the owner | 


of the property or risk, and make and 
file surveys thereof; 

(g) Make a rate upon every property 
or risk insured or proposed to 
insured by any member of such bureau, 


and from time to time change such 
rate to correspond with changes in 
construction and hazard, which rate so 
made shall be filed and be in effect 
from the time of mailing the same, as 
herein provided; | 

(h) Give notice by mail of the} 


making of each rate and of any change 


or changes in such rate simultaneously | 
agent | 
designated by any member, and to the | 


to each member, and to each 
Commissioner of Insurance; 

(i) Stamp upon each report 
issue of any policy, or of any 
in or termination of any policy 
forming to the rate in effect, 
“Correct,” and forward 
first mail to the insurer, 
report shall not conform 
in effect, to stamp the 
Correct,” and forward by 


con- 


the same by 
and if such 
to the rate 
same “Not 
first mail to 


of the | 
change | 
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FIRE INSURANCE COMPANY 
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Statement, pone 1, 1912 
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the insurer, and notify by same mail 
the insurer and the agent of the proper 
corrections; 

(j) Reply in writing by mail all 
written inquiries and furnish copies of 
any schedules, surveys and rates on 
file in such bureau, upon payment of 
a reasonable charge specified in a 
schedule of fees filed in such bureau 
and in the office of the Commissioner 
of Insurance. 

Rates Reviewable Before Commissioner. 


to 


Section 1900d. 1. Any rate or charge 
for such insurance shall be subject to 
review before the Commissioner of 


Insurance upon his own motion or upon 
the application of any property owner 





or other insured affected thereby. 

2. Upon such application, notice of 
hearing shall be given to persons 
interested as may be ordered by the 
Commissioner of Insurance, and the 
questions to be passed upon shall be; 

(a) Whether the schedule has been 
correctly applied to the risk; 

(b) Whether the use of any schedule, 
including any basis used for making 
rates, is discriminatory, compared with 

hedule or schedules in use in this 
§ or as between different localities 
within the State. 

If it be found that the rate or 
schedule filed is discriminator the 
Commissioner of Insuranc ill = fix 





















or schedule as shall not be discrimina- 
tory, which rate shall be put into effect 
I such bureau directed in such 
order 

(An appeal to tl courts from ll 
orders Oo the Com! ( r of isul 
ance i ilready provided b on 

970p.) 
Also Reviewable Before Special 
Commission. 

Section 19006 | The ernor ma 
and upon petition of fis hundred or 
more persons owning propel i! ] 
tf an nount not less than $1,( 
ov. of a less number owning pro} 
insured to an amount mn I 
$10,000,000, hall appoin ( 
commission to inve te nd |} I 
and determine the question v I} ( 
th rate nd charges de for the 
n rance mer ) 1 in ction 19001 
within this S l n nsurer or b 

ny inspection burs 1 whole 
discriminatory o1 ( I yn- 
able ( I 1 with he 1 or 
charges de in-other State nd 
aking into consideration the expens 
and risk of the busines ind the earn 
ings upon accumulated ts and the 
profit whicl rea m ibly should b 
liowed on he investme! in capital 
and surplu 

y The commission shall cons of 
five membe Or el r shall be 
person of recognized nding and ex 
perience in tl ! ent and ! 
pervision of fire insurance; one shall 
| person ski n science of 

ount on¢ hall t person en- 
gaged in neral may icturing or 
nierca le b oO! I ] I in 
expert fire preven 
one shall be _ the 
Insurances The cor 

ithout pay, but 
n¢é 5 ind acti 
WW in t per or 
Tr com! sion 

stance of the Dey 
ind s iuthoriz 
necessar clerical te i a 
expert as ne 1 ho r 
expense as 1 be necessar and shall 

e provided |} he verinten t f 
public propert vith necessar offic 
room, suppli ind stationery 

3 The Comn n shall hold c 
heari : At 3° no of 

uch hearings rson 
nterested as 1 the 
Commission, 

4. If the Commission sh find that 
the ‘rates and charges made within this 
State by any insurer or by any inspection 
bureau, ag a whole, are discriminatory, 
unjust or unreasonable, it shall de 
termine and by @rder fix just and rea- 
sonable rates which shall be in effect 


as specified in such order. 


5. The provision of sub-section 1 of 


section 1968f shall apply to each mem- 
ber of such Commission, and the pro- 
visions of section 1968f and 1970p of the 


statutes (relating to testimony and 
court review and other matters) shall 
apply to such Commission and its pro- 
ceedings and orders. 

6. An order made under this section, 
or under section 1900d, may be sus- 


pended pending determination of an ap- 
peal therefrom as provided by law on 
the condition that all the charges and 
interest on and after the making of 
such appeal be deposited in the court 
to which the appeal is made to be re- 
funded if the order be sustained. 
How It Becomes Operative. 
Section 1900f. 1. Excepting when 
there has been a change of hazard, the 
rates charged by any insurer on the Ist 


day of October, 1912, shall be the maxi- 
num rates to be charged by such in- 
surer until different rates shall have 


been fixed through its inspection bureau 
ipon the survey required by section 
1900c. . 

2. Subject to such maximum, and ex- 
cepting changes in hazard, the rate 
charged by each insurer upon each 
I in force on the taking effect of 
this act shall be the rates to be charged 
by such insurer until the inspection 
bureau of which such insurer is a mem- 
shal] fix the rate for the risk cov- 
ered by such policy. 


O1ICy 


per 





3. Before the first day of January. 
1914, each inspection bureau shall fix a 
rate upon every risk insured or to be 

d by any member of such bureau, 
viding that the fixing of such rate 
need not be preceded by any inspection 


or making or filing of a survey, except 
that any survey in the possession of or 
under the control of such insurer o1 


be filed with such rate. 

t. Immediately after its organiza: 
tion, ion bureau shall as 
rapidly as possible proceed to make the 
and surveys required by 
section 1900c, and shall make and give 


yureau shall 


each inspect 


tions 





otice of the rates. After the year 
1914, no inspection bureau shall con- 
i1ue in effect any rates unless the 
»y required by section 1900c shall 

ha been made, 

Reports and Examination. 

Section 1900g. 1. 3efore any in 
spection bureau shall make any rate, 
shall file with the Commissioner of 


Insurance a statement, verified by its 


nanager, specifying: 

(a) Its name; 

(b) The location of its principa) 
yffice where its records are kept, and 
the location of each branch, the terri 


ry to be served from such branch, and 


the extent of such service. 

2. Every inspection bureau shall, on 
x before the thirty-first day of Janu- 
ray of each year, make and file with the 
Commissioner of Insurance a report for 
the preceding calendar year in such 
orm as required by him, and shall at 
ill times answer such inquiries and 
furnish such information as he may 
require. 

3 Every such inspection bureau 


shall at least once in three years, and 
yftener in the discretion of the Com- 
nissioner of Insurance, be examined by 
and a report thereof filed in his 
office, which examination shall be con- 
ducted as provided in section 1968 at 
I of such bureau, 
Agreements Between Companies. 
Section 1900h. Any two or more in- 





him 
n 


the expense 


surers or inspection bureaus may enter 
ito any agreement relating to their 
ites or service, and any such bureau 


nay 


make rules governing the members 


‘thereof and their agents, provided that: 


such agreement or 

e shall before it takes effect be filed 
with the Commissioner of Insurance 
ind with the bureau making such agree- 
or rule, or of which the insurer 
making such agreement is a member; 

(b) Such agreement or rule shall 
not in respect to rates or service be 
unjust or unreasonable to the whole or 
any part of the people of this State. 

2. No such agreement or rule shall 
be in effect after an order specifying 
that it is unjust and unreasonable with 
the reasons therefor shall have been 
made by the Commissioner of Insur- 


copy 


(a) A of 
+} 


r 
i 


ment 
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opps . Empire City Fire Ins. Co., Inc. 1850 $1,149,468 

95-97-99 William Street, N. Y. City Nassau Fire Insurance Co., Inc. 1852 840,845 
——— United States Fire Ins. Co., Inc. 1824 1,046,940 
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Is now entered for Agency Business in New York, Massachusetts, Ohio, Illinois, Pennsylvania, New 
Jersey, Maryland, Louisi~ na, Georgia, and the Pacific Coast States, and will soon be prepared to con- 
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ance and served upon the insurers or 
bureaus entering into such agreement 
or making such rule. 

3. The Commissioner of Insurance 
shall in his annual report specify each 
such agreement with a general state- 
ment of the parties thereto and the 
nature and purposes thereof. 

- Uniform Blanks. 

Section 19001. (No blank, form or 
schedule hereinafter mentioned shall be 
used by any insurer: or inspection 
bureau unless the same contains a 
serial number and unless a copy of 
such blank, form or schedule shall first 
have been filed with such bureau and 
with the Commissioner of Insurance, 
nor after the latter has made and 
served upon said insurer or bureau an 
order disapproving the same: 

(a) For any survey or report of in- 
spection or reinspection; 

(b) For the issue, alteration or 
termination of any policy, or for any 
report thereof; 

(c) Any schedule of fees fixing 
charges for copies or information made 
or furnished by such bureau. 

Forms and Descriptions of Policies. 

Section 1900j. 1. Upon the making 
of any survey for a rate, the inspectors 
shall obtain from the insured the de- 
scription, form and conditions, herein 
called “form,” desired for his insurance, 
or in the absence of such form make 
one according to rules prescribed by 
such bureau. which form shall be at- 
tached to the survey and be a part of 
the basis for the rate. 

2. No form differing in any respect 
from the form attached to such survey 
shall be used in connection with any 
fire policy, except that a different form 
may be used in whole or in part where 
the rate is not affected thereby, and 
when an additional copy of such differ- 
ent form, when first used, is forwarded 
to such bureau and filed with the 
survey. 

Contract for Inspection of Risks. 

Section 1900k. 1. Every fire policy 
fssued by any insurer upon any specific- 
ally rated risk in this State, shall con- 
tain an endorsement in the following 
language: “The insurer agrees to make 
or procure inspections of the property 
hereby insured within the following 
periods from the date hereof, and 
periodically within like periods there- 
after, as follows: 

“(a) For sprinklered risks, 
than once in every six months; 

“(b) For mercantile and manufact- 
uring and other specifically rated risks, 
except sprinklered risks, once in every 
year.” 

2. The insurer shall make the in- 
spections agreed in the policy, provided 
that the inspection bureau of which the 
insurer is a member may elect to make 
any or all such inspections, in which 
case the bureau shall define the class 
or classes of risks to be inspected by it 
and make uniform rules with respect 
thereto. 

3. A written report of each such in- 
spection shall be made to the bureau 
of which the consumer is a member 
and be filed with the survey of the risk 
inspected. 

4. A copy of such report shall forth- 
with be given to thé insured, and, if 
any violations of any law or ordinance 
be disclosed thereby, a copy shall be 
forwarded to the State Fire Marshal. 


not less 





Ohio’s September Losses. 





The September fire loss in Ohio was 
$231,271 and the number of fires was 
271. Mice and matches caused two 
blazes, which burned $4,100 worth of 
property. Smokers were responsible 
for a loss of $26,000, children playing 
with matches, $2,597, and general care- 
lessness with matches was the cause 
of 20 more fires. 





Warned Against Unlicensed Companies. 





Alabama property-owners are again 
warned by the Insurance Department of 
their State against placing business 
with unauthorized companies. 


COMPANIES WIN KANSAS CASE & 


ANTI-TRUST, LAW NOT EFFECTIVE. 








Rating Legislation Repealed It—De- 
cision Expected to Have Bearing on 
Missouri Situation. 





A decision has just been handed down 
by the Kansas Supreme Court which is 
of considerable importance to the fire 
insurance companies, not only in that 
State but as bearing upon the attitude 
of other States on. the anti-trust and 
rating questions. This decision is to the 
effect that the anti-trust law of Kansas, 
in so far as it relates to fire insurance, 
was repealed by the enactment of the 
State rating law several years ago. The 
anti-trust law sought to prevent the com- 
panies from combining to make and 
maitain rates. The State rating law 
compels them to make uniform rates 
and punishes them for deviations there- 
from. 

This ends the long fought out litiga-. 
tion started by former Attorney-General 
Jackson, of Missouri, who later was 
elected to Congress where he sought to 
secure a Federal investigation of fire 
insurance. He was defeated for re- 
election in the last election. 

The court holds that the public bene- | 
fits sought to be secured by the Attor- | 
ney-General’s action have been gained 
by the State rating law, that nothing of 
substantial benefit can be secured by | 
the injunction asked for, that the court | 
is not required to give judgments that | 
are not effective, and that the question | 
at stake has become a moot issue. 

This decision is of special importance 
in connection with the controversy be- 
tween the insurance companies and the 
Missouri Insurance Department over a 
somewhat similar State rating law en- 
acted in that State. The companies | 
hold that the passage of the Missouri 
State rating law repealed the anti-trust 
features of the Missouri law so far as | 
insurance is concerned, since the Mis- 
souri law compels the companies to 
combine to make and maintain rates, 
and the State rating law specifically pro- | 
vides that all laws and parts of laws in 
conflict with it are repealed. The Kan-| 
sas State rating law did not repeal the 
anti-trust section by express terms, but 
by implication, and the decision of the 
Kansas Supreme Court that the anti- 
trust section was repealed by implica- 
tion is held to greatly strengthen the| 
contentions of the companies in the Mis 
souri case, since repeal by express 
terms is added to the assumed repeal 
by implication. 


FAVORS SECRET SERVICE. 








Would Employ Sleuths 
Reducing Fire Loss 
Empire State. 


As Aid 
In the 


In 





Establishment of a_ secret service 
fund for the use of the State Fire 
Marshal, an arson bureau and stand- 
ardization of couplings and fire-fighting 
apparatus, were recommended by First | 
Deputy State Fire Marshal George F 
Roesch of New York, in an address at 
the Chamber of Commerce, Syracuse. 
on Thursday last. 

Fire prevention, he said, will indi 
rectly have a salutary effect in solving 
the problem of the cost of living 
Here are some of the points made by 
Judge Roesch: 

“The fire losses in the United States 
in 1910 would pay the total interest 
bearing debt of the country in four 
vears; would build the Panama Cana! 
in less than two years: exceed the 
total cost of the army and navy for 


one year; are greater that the annual 
cost of the United States postal 
service. 


“In one year, 1,449 persons lost their 
lives and 5.564 were injured in fires 
in the United States.” 

Among the common causes of fire 
Judge Roeseh cited lack of cleanli- | 
ness fn cellars and actics, careless use | 


of pipes, cigarettes and cigars, smok-| «“ 
ing in factories, careless use of 
matches, defective electric wiring, de- 


fective chimneys and flues and neglect- 


ed furnaces, explosion of gases and 
oils, holiday fireworks and flimsy 
Christmas decorations, wooden con- 
struction, combustible roofs and un- 
protected window openings 

Continuing, Judge Roesch said: 

No Profit Without Fires. 

“It must be borne in mind that in- 
surance companies thrive on fires, It 
has been stated that ‘nothing is so 
g00d as an advertisement for a fire 
insurance company as a fire.” 

Incendiary fires may be due to over- 
insurance, pure criminality and a de- 
sire to collect insurance, he said. 
Every year the public pays insurance 
companies $500,000,000 in premiums— 
one-half of this comes back to a part 
of the public in payment of losses, as 
much as they pay out, which means 
$250,000,000 returned to the public, 
{f $50,000,000 of these millions go to 
ewindlers, it means that the public 
pays each year $100,000,000 in pre 
miums to cover these $50,000,000, 











The Leading Fire Insurance Company 
of America” 





CASH CAPITAL, $5,000,000.00 
WM. B. CLARK, President 


Vice-Presidents, 


Henry E, REEsS A. N. WILLIAMS 


Secretary, 
E. J. SLOAN 


Assistant Secretaries, 
E.8. ALLEN GUY E. BEARDSLEY 
RALPH B. IVES 
WHITTELSEY. Jn... 


W. ft Marine Secretary 








INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch 
92 William Street, New York 


RICHARD D. HARVEY 
United States Manager 








Created to protect the business and agents of 
1854 when that Company was absorbed by th 


the MON¢ 
AMI 


Established 1851 


Established 1867 


rhe wellestablished record of t 


facilit bett 
acilities are | 


THE MONONGAHELA UNDERWRITERS 


INGAHELA IN 


_ THE PITTSBURGH FIRE INSURANCE COMPANY 
THE GERMAN FIRE INSURANCE COMPANY 
EASTERN DEPARTMENT 


Manhattan Life Building, Philadelphia, Penna. 


FRANK C. STURTEVANT, Manager 


OMPANY 


¢ tablished 
RICAN UNION Pint INS URKANCE COMPANY 
Of PITTSBURGH, PENNA. 


Of WHEELING W. VA. 


r ln 








—perhaps we want YOU. 


THE COMMERCIAL FIRE, of Washington, D. C., 
(22 years old) is listed by the Washington Chamber of 
Commerce as one of the eight important and lively busi- 
ness things in the National Capital. 
Drop us a line. 


We want more agents 
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PACIFIC MUTUAL INDEMNITY 
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PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 
Incorporated 1868 
Third oldest American Company writing 
Stockholder 
Indemnity Clause includes while on the Platform, Steps and Running- 
Physicians, 
and Dentists receive all benefits of preferred risk without extra charge. 


Incorporated 1906 
Issues the same liberal Accident and Health policies as does the Life 
Territory covered—Southern New York, including New Y« 


All tosses adjusted and paid through our office immediately upon receipt of satistactory proof 
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xy Acciden* and Health Insurance, 
rs” Liability unlimited Double 
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MISSOURI'S RATES HELD UP. 


BLAKE SAYS THEY’RE TOO HIGH. 





Insurance Commissioner’s Action Sus- 
pends New Law Under Which 
Schedules Were Prepared. 





Insurance Commissioner Blake of 
Missouri, has refused to permit the fire 
insurance companies operating in his 
State to file the new basis schedules 
that have been prepared as provided 
for under the new law, declaring that 
those schedules are “unjust, unreason- 
able and discriminatory.” The Com- 
missioner’s action will have the effect 
of suspending the rating law and plac: 
ing the business under the old com- 
petitive system. 

The Missouri Actuarial Bureau of St. 
Louis, composed of H, M. Hess, James 
A. Waterworth and J. V. Parker, pre- 
pared and filed for the companies in the 
State Insurance Department general 
basic schedules upon which the new 
rates are grounded. Commisssioner 
Blake says he finds these _ basic 
schedules higher than the old rates and 
unfair to the people of the State. The 
new rating law when once put into 
operation will do away with competi- 
tive rates in Missouri. The companies 
will charge the rate approved by the 
insurance superintendent, He is vested 
with full supervision of rates and none 
can be put into effect without his ap- 
proval. He may either reduce or raise 
the rates and only the courts can stop 
him. The actuarial bureau contends 
that the new rates will be on the aver- 
age lower for the entire State than the 
old rates now in effect. 


H. M. Hess, testifying before the 
Superintendent of Insurance in regard 
to the reasonableness of basic sched- 
ules, said there would be an average 
reduction of 11 per cent. upon buildings 
and 4 per cent. upon their contents. 
“On the 120 rerated risks in St. Louis,” 
said Hess, “the average rate is changed 
from $1.06 to 97 cents, giving an aver- 
age reduction of 8 per cent. On 152 
contents in the same buildings the 
average rate is reduced from $1.62 to 
$1.52, giving a reduction of 3 per cent. 
On 157 buildings at Kansas City the 
average rate is changed from $1.57 to 
$1.60, an average increase of 2 per 
cent.; on 258 contents in the same 
buildings the average rate is changed 
from $1.80 to $1.97, an average increase 
of 9 per cent., and outside of the large 
cities of the State on 156 buildings the 
average rate is changed from $2.99 to 
$2.43, an average reduction of 19 per 
cent. On 187 contents the average rate 
is changed from $2.84 to $2.34, giving 
an average reduction of 18 per cent. 
Combining these figures for the entire 
State there is an average reduction 
of 11 per cent. on buildings and 4 per 
cent, on contents.” 

Prohibits New Tariffs. 

Commissioner Blake’s order declaring 
the basis schedules unfair and pro- 
hibiting the filing of the new rates 
until further notice follows in part: 

“On May 5, 1911, a complaint was 
made to me as Superintendent of In- 
surance that the general basis schedules 
aforesaid were unjust, unreasonable and 
discriminatory, and would, if applied, 
result in unreasonable, unjust and dis- 
criminatory insurance rates throughout 
this State. On June 1, 1911, an in- 
vestigation was begun under such com- 
plaint for the purpose of determining 
whether such general basis’. sched- 
ules were reasonable, just and non- 
discriminatory; the thirty days’ notice 
by mail, required by the said act, being 
waived by the insurance companies 
which filed said schedules. On said 
June, 1, 1911, the sworn testimony of the 
persons who constructed said general 
basis schedules, and who are charged 
with the duty of applying them to the 
various risks in this State, was taken, 
and other facts were brought to my 
attention having a bearing upon this 
matter. After full consideration of the 


testimony of the witnesses and other 


facts submitted, I find that each and 
every general basis schedule herein- 
before specified, together with their 
amendments, is unjust, unreasonable 
and discriminatory insurance rates. 


“I further find that all specific rates 
founded upon or derived from the afore- 
said general basis schedules are unjust, 
unreasonable and discriminatory, and 
all insurance companies affected by 
this ruling are hereby prohibited, un- 
til further notice, from filing with the 
Insurance Superintendent of this State 
any specific rates provided for or de- 
rived from such general basis sched- 
ules, for any risk or class of risks in 
any city, town or village in this State, 
or any specific rates for any special 
risk or class of risks outside of the 
cities, towns or Villages in this State, 
which may be provided for or derived 
from said general basis schedules; 
and all such companies are also pro- 
hibited from charging, demanding or 
putting in force or effect, as mandatory, 
any specific rates founded upon or de- 
rived from any of the aforesaid general 
basis schedules. 

“This finding and order is interlocu- 
tory only, and the investigation hereto- 
fore begun is to be continued with a 
view of determining what general basis 
schedules would be reasonable, just and 
non-discriminatory, to the end that a 
final order may be made approving any 
particular schedule or schedules, if 
found to be reasonable, or directing the 
companies affected to file new sched- 
ules which shall not be in excess of 
schedules which may be found to be 
reasonable, just and non-discriminatory. 
If facts and statistics are found or are 
submitted by any company or com- 
panies affected Ly this ruling, showing 
that any one vr more of the general 
basis schedules heretofore filed are 
just: reasonable and non-discriminatory, 
such schedules will be approved and 
this finding and order will be modified 
so that it will not be applicable to 
such approved schedules. This order 
and finding does not apply to any 
schedules filed by any company cover- 
ing windstorm and tornado insurance, 
because the reasonableness of such 
schedules will be passed upon by a 
separate order as soon as the investi- 
gation which was begun on September 
1, 1912, is finally concluded.” 


Speaking of his order, Commissioner 
Blake said: “The effect will be to sus- 
pend the rating act and continue the 
competitive methods existing before it 
was passed. I am satisfied the act will 
never work out satisfactorily until it is 
possible to find out what it costs to 
carry insurance on the various classifi- 
cations. Under the present methods 
all rates charged property owners are 
founded upon guesses and conjectures. 
[ will have some suggestions to make 
to the next Legislature on our rating 
act, but will first talk to my successor 
before submitting anything concrete.” 





The Insurance Contract and the 
Premium Payer.* 





Viewed in its most general character 
the business of insurance in which you 
are engaged is that of the destruction 
of chance. 

While the San Francisco conflagra- 
tion consumed the premiums of years 
derived from California and made the 
less ratio of the United States for 1906 
over 96 per cent. of the gross premium 
receipts of the Union, I doubt not, if 
the fire losses of the entire world for 
a series of years before and after 1906 
were accessible, such total fire loss 
would vary but little from year to year. 
Certain it is that a series of years would 
show a singular uniformity, and that 
excesses of single years are equalized 
by decreased loss ratios in others. 

In the work of securing the contribu- 
tions of those who, by effecting insur- 





*Address delivered at the recently held annu- 
al convention of the National Association of 
Local Fire Insurance Agents, by Alexander C. 


King, a leading attorney of Atlanta, Ga. 


ance against fire on their property, 
seek on the one hand protection against 
the unknown and unforeseeable indi- 
vidual risks of loss, ‘and on the other 
contribute to the equalization of losses 
and the payment of expenses of the 
business through the payment of .pre- 
miums, the local underwriter is the 
direct, efficient agency. Other officials 
direct company policies and inyest- 
ments, or organize or supervise the 
methods of transacting its business; 
but it is you and you alone (with but 
few exceptions), who bring the public, 
the insured, into relation to the actual 
protection of fire insurance and who 
make them contributors to the common 
insurance fund which meets the fire 
waste. 

You, therefore, of all men are the 
most effective agency through which 
correct ideas of the relations the in- 
sured bears to this fund and to the 
contract of insurance, can be taught 
to the insuring public. 


Public Takes Wrong Attitude. 


The attitude which the great mass 
of the insuring public takes toward 
the contract of fire insurance, which 
finds its expression in legislative acts 
that break down its covenants, and in 
the verdicts of juries, and some times 
in the rulings of courts, which destroy 
the efficiency of contractual reductions, 
is clearly one which disregards the 
interest of every person concerned in 
the fire waste of the country, or the 
premium fund which must respond to 
insurance losses, except the individual 
who asserts a disputed claim of loss by 
fire. 

The effect of such laws, verdict or 
decisions on the fire waste itself, or 
on the price of insurance, is wholly 
lost sight of. 

The infinitely small percentage of 
those insured who ever appeal to the 
law for collection of their claims is 
possibly not realized. But it is as- 
sumed that the insuring public need to 
be protected by such methods against 
a capriciously stringent contract and 
against defenses that are in discrimi- 
nately denounced as technical. 

While the vast majority of insurers 
continue paying premiums year by 
year without suffering losses, because 
o: the basis of credit insurance affords 
and the confidence and sense of pro- 
tection it brings, the loss that such 
measures and doings bring to them in 
the increased cost of insurance is loss 
never considered. 

That the profit received from the 
payers of premiums by the stockholders 
of fire insurance companies is not 
large, is apparent from the report of 
the Committee of the New York Legis- 
lature. It states that the average 
annual net earnings of the six largest 
United States companies from 1890 to 
1909, both years inclusive, were 10.1 
per cent. Of this the greater part 
came from the banking profit on the 
handling of their funds and less than 
one-half from profit from premiums. 
The average annual dividend paid by 
these companies during the same period 
was 5.4 per cent. The average annual 
earnings and dividends of the smaller 
United States companies and also of 
the American branches of foreign com- 
panies were substantially less as io 
each class, 

Who then profits by the failure to 
enforce the plain provisions of the in- 
surance contract, which so often occurs 
in litigated cases? 

Who profits by legislation which 
wipes out important provisions of such 
contracts, such as valued policy laws, 
laws providing that no breach of a 
eevenant or warranty shall operate as 
a defense unless the defendant company 
shall show, in addition to proving the 
breach and that it has not waived it, 
that such breach contributed to the 
happening of the loss? 

The only persons who are benefited 
by such a state of affairs are those 
who have broken their contracts, or 
who are seeking to recover what they 
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could not obtain but for such law, or 
condition. 

To every one else this state of affairs 
is a positive injury. 

Let it be borne in mind that of the 
many hundreds of thousands of persons 
insuring only a few thousands on an 
annual average suffer loss. Of those 
who sustain losses, it is within the 
knowledge of every underwriter that 
the great majority collect their losses 
without friction or unnecessary delay, 

It is a possible, but very infrequent 
occurrence, that the insured with a 
valid claim is forced to sue. But such 
a claimant has nothing to fear from 
the insurance contract. The provisions 
of that paper afford ample protection 
to such a suitor who does not need 
the aid of laws or verdicts which set 
aside its provisions, 

Such statutes at most benefit but a 
very small percentage of those who 
take out insurance policies and pay the 
premiums. 

Such premiums looked at in one way 
are the fire tax which the public pay 
to repair the fire waste of a part of 
those who contribute to the tax. 

It is perfectly evident, therefore, that 
every man who is a contributor to 
this fund is vitally interested in paying 
as little as will afford him a sufficient 
and solvent protection. 

The man who loses of course, has 
an interest in collecting his loss. 

The man who fails to keep his con- 
tract may have a selfish interest in 
being relieved of the consequences of 
his own neglect or disregard; but the 
99 per cent. who contribute and do not 
sustain a fire loss are interested in the 
enforcement of every covenant of the 
contract and regulation of police, that 
will reduce the amount of money which 
the companies must expend. 

By far the greatest item which the 
premiums must pay is the fire loss. 

Its diminution is the greatest factor 
in the reduction of insurance rates. 

One of the greatest aids to this end 
is the maintenance of the contract of 
insurance against destructive legislation 
or a public sentiment which will not 
sustain it in the Court House. 

Not only is this the interest of the 
vast majority of the holders of fire 
insurance policies; but it is a matter 
of great concern to the public. 

A loss by fire is that much wealth 
destroyed forever. The country is that 
much the poorer by reason of it. Not 
only that, but the loss from interrupted 
business, from loss of time occasioned 
by the fire loss, these are additional 
items which swell the total of the loss. 

No one who has studied the ‘problem 
of fire insurance will deny that laws 
which would require owners to observe 
the requirements of their insurance 
policies by not doing away with them 
would greatly educate the public in 
habits of care, in a feeling of personal 
responsibility on the risks, that would 
promote carefulness and tend to reduce 
fire waste. 

It is to assist in this work beneficial 
to the public and to your patrons that 
I urge this body so fitted by training, 
by knowledge and by superior ability. 

Teach your patrons, the premium 
payers, their true interest in the ob- 
servance of the salutary provision of 
the policy contract. Teach them the 
evil results of striking down such pro- 
visions. 

Teach them their true relation to this 
vast subject of fire waste and its 
absorption through the premiums they 
pay and you will have done much to 
make the relations between insurer and 
insured those of co-operation and not 
of antagonism. 
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CASUALTY AND 


SURETY HAPPENINGS 





LIABILITY LOSSES GROWING 


HEAVY CLAIM “RESERVE DEMAND. 


General Condition Reflected in Ex- 
perience of New Amsterdam Cas- 
ualty Shown by Examination. 


That liability losses are growing and 
heavily increased claim reserves are 
demanded of the casualty companies is 
shown in the report of an examination 
of the New Amsterdam Casualty Co. 
just completed by the New York Insur- 
ance Department. The examination 
was made as of September 30 last and 
in computing the reserve, a percentage 
basis was used to arrive at the proper 
figures for the nine months of the year. 


The examiners found that on that 
date the Company had total admitted 
assets of $1,139,138, a reserve for un- 


earned premiums of $497,156, a special 
reserve for unpaid liability losses of 
$211,429, for other casualty losses of 
$43,885 and a net surplus above all 
liabilities of $10,076. The Department 
figures an underwriting loss of $71,418 
during first nine months of 1912. 

The report summarizes the under- 
writing experience of the Company as 
follows: 

The surplus of the Company on 
December 31, 1911, was $74,483.24, while 
the surplus on September 30, 1912, was 
found to be $10,076.94, or a decrease of 
$64,406.30. The losses or gains from 
underwriting for the nine months of 
1912, divided according to the classes 
of business written, are summarized as 
follows: 

UNDERWRITING. 
Loss Gain. 
Accident -$11,814.69 
EE ere 
Pilate glass 
SS eer reer ee 
Workmen's collective 


and health.. 


$2,482.96 


1,719.07 
61,198.69 


$74, 732 32.45 
underwriting 
INVPSTMENTS. 
(All Departments.) 
Investment income . 
Loss on sale of bonds. 
Dividends paid ........ 


from 


Loss 


° $33,852.58 
. $1,687.70 


25,152.00. 26,829.70 


Gaim from investments 7,012.68 


Net loss in surplus "$64,406.30 





BUYS NEW HOME. 


Title Guaranty and Security Company 
Reputed Purchaser of Fine Prop- 
erty at Scranton. 


The Title,Guaranty and Surety Com- 
pany of Scranton, Pa., is the reputed 
purchaser of the attractive property 
built and occupied by the Pennsylvania 
Casualty Company prior to the latter 
institutions reinsurance some months 
ago. 

The building is a modern three-story 
white stone structure of attractive de- 
sign and convenient arrangement, Its 
cost, including the lot, was $90,000. 

The Title Guaranty and Surety is 
joint owner and joint occupant with 
the County Bank of a_ well-located 
block on Spruce St. It is the reported 
purpose of the surety company to dis- 
pose of its interest in its present build- 
ing, once the purchase of the new 
property be effected. 





EXPIRATIONS AND TWISTING. 


Supt. Emmet Explains That Recent 
Ruling Don’t Affect Agent’s Right 
to Expirations. 


The recent rulings of the New York 
and Pennsylvania Insurance Depart- 
ments in regard to the twisting of cas- 
ualty business by new companies com- 
ing into an agency where there were 
other casualty companies, seemed to 
involve the right of an agent to place 
his business with any companies he 





words, it 
his 


other 
question of 


seid, or in 
seemed to raise the 
right to the expirations. 
inquiry in regard to this 
intendent Emmet wrote: 

“Gentlemen: This acknowledges 
your letter of November Ist with refer- 
ence to the rights of agents and com- 
panies in respect to the 
business placed by the agent with his 
company. We understand that the ‘ex- 
pirations,’ as you term them, do be- 
long to the agent. They constitute 
substantially the ‘good will’ of his 
business and properly belong to him. 

“We think, however, that when a 
company has paid a commission for a 
policy or policies of insurance, the 
business belongs to the company for 
the period of the insurance covered by 
the policy; and that fair dealing for- 
bids an agent to disturb or twist such 
business before its expiration. 

“Respectfully yours, 

(Signed) “WM. T. EMMET, 
Superintendent.” 


point, 





LIMITED POLICIES. 

Due to Misunderstanding as to Their 
Conditions Assured Complain to 
State Department. 

J. Wi 
Commissioner 


Ferguson, Oregon Insuran 

has received a numbe! 
of complaints regarding the so-called 
“limited accident policies” sold by a 
number of companies. It appears tha 


these policies cover travel accidents 
only and are sold at definite annual 
premiums of from one to ten dollars. It 


seems that most of these 


sold by 


pression that they were regular accident 


policies covering all classes of mishaps. 


Mr. Ferguson has made no official ruling 
on the subject, but he 
eral position that these policies shoul: 

be handled and sold only by experienced 
solicitors who fully understand thei: 
limitations. Mr. Ferguson intimates 
that ‘he will forbid the sale of such poli 
cies after the first of the new 
less he receives satisfactory assurances 
from the companies concerned, 


year ul 





Joins New England Casualty Co. 
who for ten years was 
manager of the Liability Department of 
the Philadelphia Casualty Company, 
and later in charge of the liability de- 
partment in the home office of the Fidel- 
ity & Deposit Company has joined the 
liability underwriting staff of the New 
England Casualty Company. 

Mr. Letzkus’ many years experience 
in the liability business and his famil- 
jarity with liability conditions through 
out the country makes him an unusually 
valuable addition to the liability under- 
writing department of the New England 
Casualty Company. 


E. G, Letzkus, 


Names Florida General Agent. 

An excellent 
made by the Massachusetts Bonding 
and Insurance Company of Boston, in 
the appointment of Loren H. Green of 
Jacksonville, as general agent in 
Florida for all lines save bonding and 
plate glass. A representative for the 
latter branches will shortly be named. 


eoanetiien has been 


The Title Guaranty 
pany of Scranton, Pa., 
D. Elmer Dyer 
San Francisco 
branch. 


& Surety Com- 
has appointed 
resident secretary at 
for its Pacific Coast 


The New England Casualty Company 
of Boston, has appointed the W. L. 
Clark Company its general agent for 
Pittsburgh and vicinity. 


policies are 
mail and that a number of pur- 
chasers have taken them under the im- 


In reply to an} 
Super- | 


insurance | 


takes the gen-| 


UNDERWRITER I 


AMERICAN FIDELITY COMPANY 


MONTPELIER, VERMONT 


OFFICERS 
James W. Brock, /residen/ H. W. Kemp, Secre/arj 
STATEMENT, 





Ralph B. Denny, 7reasurcr 
1912 
LIABILITIES 


Capital! ° &* 0,000.00 


OCTOBER 31, 
ASSETS 


$1,850,000 Municipal Bonds $1,806,507.50 





Due from Agents (n« e inciuds ng 75 71.26 
premiums written prior to 450 if 1.66 
Aug. 1, 1912) ~ 396,464.91 110.630.68 

21.392.2¢ > 34,204.99 

Accrued Interest iain 21,392.89 Estimated t npaid Expr nses 4,500.00 

Cash in Banks and Office...... 44,463.44 Surplus ° 167,760.15 


Y -74 $2,268,828.74 
FIDELITY AND SURETY BONDS 
LIABILITY INSURANCE 
PERSONAL ACCIDENT AND HEALTH INSURANCE 
BURGLARY, THEFT AND LARCENY INSURANCE 


$300,000.00 Deposited with Insurance Departments for the Benefit of all Policy Holders 








If you will let us have your name and address, we will send you our 
prospectus, a pamphlet which we have prepared for the information of 
Agents who contemplate taking on the representation of a Surety 
Bond Company. There's money in this line for hustling, wide-awake agents 


Che Citle Guaranty and Surety Company 
SCRANTON, PENNSYLVANIA 


Gordon Scott, Superintendent of Agencies 
“WE ISSUE SURETY BONDS” 








FIDELITY AND SURETY BONDS 
INTERNATIONAL FIDELITY INSURANCE 
COMPANY 


CASH CAPITAL - - $300,000 
HOME OFFICE: 15 EXCHANGE PLACE, JERSEY CITY, N. J. 
The only Surety Company Organized under Laws of New Jersey 


This Company is not a party to any agreement for control of rates 


BILLINGTON, HUTCHINSON & COMPANY 
GENERAL AGENTS 
New York City 425 Walnut St., 





3 South William St., Philadelphia, Pa. 











EFFECTS ON WORKMEN'S HEALTH. 1887 1912 


Medical Director Frank E. Pilcher Dis- 
cusses Interesting Phases of Some 


There Are Many 


Gocupations. Health and Accident Companies 
The effect of different occupations B 
yon the health of the individual, and UT 
consequently the importance of the risk ONLY ONE 
ssumed by the Company, says Medical LARGES T 
Director Frank E. Pilcher of the Na- - 
tional Casualty Co., seems to my mind aa 
' ; THE 
ather a timely subject. The diseases 
affecting each class of workmen allow CONTINENTAL 
of a classification according to the man 


ner in which their deleterious action 


Some noxious agents act 


CASUALTY COMPANY 


CHICAGO 


takes place. 


chemically upon the some me 


tissues 


chanically ‘by means of the vapors and 
dust given off, while others act injuri- H. 6. B. ALEXANDER, President 
ously by exposure to the weather or by 


oft-repeated mechanical shock or strain. 

















In the following sketch will be compres- ‘Every Time The Clock Ticks, 

sed, in as small a space as the subject Every Working Hour, 

will admit, all the well known facts con- . 

cerning the health of workmen of each It PaysA Lime, To Somebody, 

class Somewhere, Who Is 
Agricultural Laborers.—-Farmers, prob- SICK or HURT.” 

bly pass the most healthy lives of all ’ 

who earn their bread by manual labor 

In America especially, the particular 

danger of the farmer and his family lies 

in the direction of the digestive system. SY™ptoms appear very quickly, most 

disorders of which prevail to a serious times imme liately. rhe patient suffers 

extent. This is the result not so much Seat prostration, the circulation Is very 

of the bad quality of the food or of its tee le, the surface of the body cold 

deficient quantity as of bad cooking and wome ¢ ses of chronic poisoning are ob 

possibly lack of variety. The freshly served. 

cooked, doughy American biscuit and jakers Living in a close atmos 

often imperfectly prepared home-made phere and in high temperature, baker 

bread, hurriedly eaten, are potent fac- are quite subject to lung diseases, es 

tors in the universally prevalent Amer- pecially phthisis Working all nigh 

ican dyspepsia. and sleeping by day, they are liable to 
Aniline Dyers——These workers are excessive mental wear and tear, the 

subject to the poison by means of in- result of hard work and an irregular 


halation of the fumes or vapors. The mode of life. 
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CRITICISES PROTECTION LIFE CO. 





Insurance Department Comments on 
Methods Used in Claim Settlements 
and Lack of Reserves. 





The N York Insurance Department 
has completed an examination the 
Protection Life Insurance Co. in- 
dustrial accident concern operating 
New York State and Pennsylvania com- 
peting with the regular stock companies 


lew 
of 
an 
in 


and operating on the assessment plan 
under a class or charter not now al- 
lowed by the New York law. It does 


not possses any unearned premium re- 
serve, and all that can be charged under 
the law is the so-called emergency re- 
serve, which in this case amounts to 
about $8,000. The Company has out- 
standing between five and six thousand 
policies representing insurance in fore: 
te the amount of about $3,500,000, not 
a little of which is held in New York 
city. It is understood that the examin- 
ers found much to comment upon in 
the matter of the method of the Com- 
pany’s claim settlements, and the ab- 
sence of proper reserves. 





WINS BIG KERN SURETY CASE. 





National Surety Gets Judgment in 
$200,000 Bond Suit Before Court 
of Appeals. 
The United States Circuit Court of 


Appeals has handed down a decision in 
the celebrated Kern 
of St. Louis sought 
$200,000 from the Na 


to secure 


case in which the 


city to recover 
Co., 
performance 
for lighting St. 
Light 


litigation 


tional Surety 


on a bond the 
Louis by) 
Co. The 
for several 
had decided 
Louis 
the 


National 


ot a contract 
Kern Incandescent 
has been 
and the 
favor of the 


the 
case in 
lower court 
city of St. 
for $200,000, 
The 


four 


years 
giving 
of 


in 
judgment 
the 


amount 


bond. Surety was 


secured by individual indemnitors 
under the bond. 

The Board of Public 
cancelled the contract; 


Louis commenced suit 


Improvements 
the city 
the 


of St 
against Na- 
ticnal Surety Company for $200,000, and 


that company on behalf of its indem- 
nitors set up as among its defenses 
the contention that its bond was “ultra 


vires,” because in excess of 10 per cent 
of its capital surplus, as allewed by 
law. The case has been in litigation 
for several years, and the city of St 
Louis finally secured judgment in the 
sum of $200,000 against the National 
Surety Company. An appeal was taken 
from this judgment to the Unifed 
States Circuit Court of Appeals, and 
the American Surety Company gave its 


bond on 
Company 
judgment, 
appeal. 


behalf of the National Surety 
for the full amount of the 
pending the decision on 


The United States Circuit Court has 
new just handed down the decision 
reversing the judgment of the lower 
court, and in its opinion the court holds 
that while the contract with the Kern 
Incandescent Light Company for the 
lighting of the city of St. Louis pro- 


vided that the Board of Public Improve- 
ments could cancel the same, the lower 
court in construing this paragraph held 
that the exercise of the discretion by 
the Board of Public Improvements 
urder this section of the contract could 
not be inquired into. The Court of 
Appeals, however, now holds that in 
this Judge Dyer was in error, and that 
it is perfectly proper for the Kern 
Company to show that the Board of 
Public Improvement was acting arbi- 
trarily and unreasonably in cancelling 
the contract. Though there were 
many assignments of error, this is the 
only point which the Appellate Court 
decides. It is stated that the city at- 
torney of St. Louis now proposes to 


apply for a rehearing before the United 


States Circuit Court of Appeals, and if | 


take the 
for a 


will 
Court 


this is denied 
the Supreme 
certiorari. 


case to 
writ of 


Becomes Buffalo Manager. 





W. W. Allen, manager of 
department at the New York office of 
the American Fidelity Co., has been ap- | 
pointed manager at Buffalo for the Title | 
Guaranty & Surety Co., of Scranton,} 
with which company he was previously | 
connected both at the home office and 
at New York. 





General Superintendent of Globe. 
has ‘been advanced 
general superintendency of the 
Globe Indemnity Co. with supervision 
over the liability and agency depart- 
ments, and also to act as an executive 
tant to General Manager Reid. 


F. H. 
to the 


Kingsbury 


assis 


TO FIGHT OHIO STATE BOARD. 


Arbitrary Press Agent Methods Re- 
sented—Compulsory Compensation 
Favored Over State Insurance. 

O., Nov. 13. 


Columbus, (Special) — 


There has developed considerable re- 
sentment over the high-handed and ar- 
bitrary press agent methods adopted 
by the State Insurance Board in its 
efforts to get employers to come under 
the State insurance proposition instead 
of insuring through the liability compa- 
hies. 

With the opening of the coming 
Ohio legislature the liability compa- 
nies, it is understood, will line up a 
determined resistance to the State 
liability insurance. The announced in- 


to secure a 
compensation 


tention of organized labor 
compulsory workman’s 


act and extending the scope so as to 
include occupational deseases_ will 
likely mean a bitter fight on the floor 
of the legislature. The liability com- 
panies are, so it is said, preparing a 
bill to abolish State Insurance, but 
would make it compulsory to have em- 
ployers insure their men. Just how 
the various interests will shape up in 
the fight remains to be seen. 





Opens Puget Gonnt Depsiement. 


President Jehn R. Bland of the United 
States Fidelity & Guaranty Co., is in 
Seattle, Wash., arranging for a branch 
office in that city to be known as the 
Puget Sound Department and which will 


questions of 
Henry 


to handle all 
including liability. 


e equi} ppe l 
underwriting 


L. Brent, manager of the compariy’s 
New York casualty office is with Presi- 
leut Bland. Mr. Brent was formerly a 
resident of Seattle and will assist Presi- 
dent Bland in reorganizing the com- 
pany’s business in the Northwest. The 


will be known as the 


new branch office 

Puget Sound department and all its 
eighty agents in this State will make 
their reports to the Seattle branch 
office. 





Street Accidents in New Jersey. 
Street accidents in the State of New 
Jersey during the first ten months of 
the year caused the death of 122 per- 
sons, according to the figures of the 
National Highway Protective Society. 


Adjusting Bureau at Memphis. 





Under the management of Joseph J. 
Windle, the Southern Adjustment Bu- 
reau has opened a department office at 
Memphis, Tenn. 





Secretary Franklin H. Wentworth of 
the National Fire Protection Association 
will address the Rotary Club, of Harris- 
burg, Pa., an organization of business, 
and professional men of the city, on | 
November 18. 


the surety | 





Southwestern Casualty 
Insurance Company 
SAN ANTONIO, TEXAS 
Capital & Surplus . : P $290,000.00 


President, HOMER EADS 
Vice-President M. T. COGLEY 


Agents wanted everywhere in the State of Texas, for Accident, Plateglass, 
Burglary and Bonding Lines 








THE FRANKFORT GENERAL 


INSURANCE CO. 


of Frankfort-On-The-Main, Germany 

——ESTABLISHED 1865 

United States Department, 123-133 William St., New York, N. Y. 
TRUSTEES : Brom aRp DELAFIELD, Pres. of National Park Bank 
Ernst THALMANN, of Ladenburg, Thalmann & Co. 


STUYVESANT FisH, 52 Well Street, Bev su 
O. H. FRANKLIN, U. 8. Mgr. and Attorney O. M. SMITH, Sec. U. 8. Branch 


INSURANCES enninaien 





LIABILITY— Burglary 
Employers General Vessel Owners Workmen’s Collective 
Public Landlords Contingent Individual Accident & Health 
Teams Elevator Druggists & Physicians Industrial Accident & Health 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 








The Fidelity & Casualty Company of New York 


92-94 Liberty and 97-108 Cedar Streets, New York City 


a eo ee $10,678,673.37 
Capital and Surplus........................4. 3,124,412.06 
Losses paid to June 30, 1912.............. 39,481,720.02 


This Company grants insurance as follows: 
Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam 
Boiler, Fly Wheel, Employers’ Liability, Public, Teams, Auto- 
mobile, Workmen’s Collective, Workmen’s Compensation, Elevator, 
and General Liability, Personal Accident, Health, Physicians’ 
Liability, and Druggists’ Liability. 
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Equitable Surety Company 


St. Louis, Missouri 


Capital $1,000,000.00 Surplus $250,000.00 





Exclusively Surety and Fidelity Business 











Liberal Contracts for Good Agents 
COMMUNICATE WITH 


E. B. McCONNELL & CO. 


General Agents for the Staté of New York 
55 LIBERTY ST., NEW YORK CITY 
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JArudeutial Casualty Gu. 


HOME OFFICE 
INDIANAPOLIS 





| Strictly a Casualty Company | 





LINES WRITTEN 


AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 

EMPLOYERS LIABILITY - - PUBLIC - - TEAMS - - - ELEVATOR 

WORKMEN ’S COLLECTIVE - - - - WORKMEN’S COMPENSATION 

GENERAL LIABILITY - PHYSICIAN’S LIABILITY - COMMERCIAL 

AND INDUSTRIAL ACCIDENT AND HEALTH - - - - BURGLARY 
PLATE GLASS 
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vertently burned his savings bank ra | — 
book with a lot of old papers. 


SPECIAL TALKS WITH LOCAL AGENTS 


| 








The employer who 
argues that his office 
system is so _ per- 
féct that a dishonest 
employe would have 
no opportunity to appropriate funds 
and that in case of any withdrawal 
of funds from his ‘bank accounts the 
banks are responsible is only deluding 
himself on his fancied protection. No 
office system has ever been devised 
that cannot be manipulated by a dis- 
honest employe and banks are not al- 
ways responsible for funds withdrawn 
without the knowledge of their owner. 

There are many instances in which 
bank accounts have been depleted in 
such a way that the banks have not 
even been open to criticism for passing 
out money without genuine authoriza- 
tion. Recently this case came up: A 
cashier of a manufacturing company, 
made out all the checks to be cashed 
at the bank, and after securing a 
higher officer’s signature was in the 
habit of obtaining the money himself. 

He would raise the amount of a 
check after his superior had signed it 
and draw the extra amount for his own 
pocket. The bank employes, familiar 
with his authority to obtain the money 
and his handwriting on the checks, 
paid out the full amount of a check 
without question. The Supreme Court 
of the State has decided that the bank 
was not liable for the loss of the 
money. 

The only means of protecting funds 
against an easy practised fraud on that 
plan is a fidelity bond written in a 
sum adequate to cover the amount 
handled by a cashier or other trusted 
employe. 


Fidelity Bonds 
Are the Only 
Protection. 


*  ©@ 


In a case before the 


Court Upholds Supreme Court of 
Corporate California, involving 
Surety. the constitutionality 

of a law passed in 

1908, entitled “An act to provide for 


the payment by the State or counties, 
or cities and counties, of the premium 
or charge on official bonds when given 
by surety companies,” the court ex- 
pressed itself thus on the matter of the 
comparative worth of personal bonds- 
men and corporate sureties: 

“The act may reasonably be con- 
strued as one designed to encourage 
the giving by the officers to whom it 
is applicable of surety company bonds, 
rather than personal surety bonds, 
upon the theory that the public inter- 
ests will be better protected by such 
bonds. While both classes of bonds 
were, prior to the passage of the act, 
equally credited, and while either must 
be accepted, when presented by a public 
officer, when we take into considera- 
tion the provisions of our law relating 
to the conditions and official super- 
vision under which surety companies 
may transact business, it cannot fairly 
be said that the Legislature may not 
reasonably have concluded that, while 
the personal surety bond may still be 
used at the option of an officer, the 
surety company bond is a better and 
safer bond, so far as the public inter- 
ests are concerned, and the giving of 
such bonds should be encouraged. Such 
companies being engaged in the busi- 
ness of furnishing security for a con- 
sideration, and an officer furnishing 
such a bond being necessary compelled 
to pay a premium charge therefor 
(if the same is not a public charge), 
while no premium or charge is ordi- 
narily involved in the matter of ob- 
taining personal sureties, manifestly 
the giving of such bonds, in lieu of the 
personal surety bonds, would be much 
increased by an act making such a 
premium or charge a public charge. 
Under this construction, the Legisla- 
ture practically says to the officer: 
While we do not refuse to accept a 
personal surety bond from you, we be- 
lieve a surety company bond better and 
safer for the public interests, and there- 
fore prefer such a bond, If you wish 
to give such a bond, the premium 
charged therefor by the surety com- 


pany, not exceeding a certain rate, will 
be paid from the public treasury, thus 
saving you from the additonal expense 
that would otherwise be imposed upon 
you by reason of giving surety com- 
pany bond, instead of personal surety 
bond, No reason is apparent to us 
why the Legislature has not the power 
to so declare; and, if this be so, there 
is nothing in the constitutional pro- 
visions, above referred to, that makes 
the act void because it is applicable 
only to the premiums and charge on 
bonds furnished by ‘surety companies.’ 
“The act may also be reasonably con- 
strued as one designed to make the 
cost of an official bond to the officer 
furnishing it a public charge, in the 
same way that the Act of March 20, 
1905, makes the cost of his bond to an 
executor, administrator, etc., a lawful 
expense in the execution of his trust, 
for which he is to be allowed credit 
in his accounts. In the latter act, it is 
true that there is no express limitation 
in respect to the character of the sure- 
ties; while, under the act here involved, 
the premium or charge collected from 
the officer as a consideration by a per- 
sonal surety would not be a public 
charge. It is a matter of common 
knowledge, however, that the only per- 
sons really engaged in the business of 
becoming surety on bonds for a con- 
sideration, and especially on official | 
bonds, are the corporations authorized | 
by our statutes to engage such business 
under such limitations and restrictions 
as are imposed by law; and that it is 
only as to a bond given by such a cor- 
poration that there is ordinarily any 
premium or charge for the risk assumed 
by the surety. While, perhaps, an 
isolated case may be found of an officer 
being compelled to give a natural per- | 
son some pecuniary consideration for | 
his service in becoming surety on his 
official bond, we know that such cases 
are extremely rare; and that in almost 
every case a personal surety becomes 
such as a matter of favor to the officer, 
and without any charge whatever. 
The Legislature may have reasonably | 
concluded that the cases in which a| 
charge is made by a personal surety | 
on an official bond are so inappreciable 
and insignificant in number that, in 
reality, the surety corporation bonds 
‘compose the entire class’ as to which 
there is a premium or charge for the 
risk assumed by the surety; and such 
a conclusion would warrant the limita- 





tion of the provisions of the act to 
such bond.” 
* * * 
The local bonding 
There Are agent who says that 
Surety Bonds there are no bonds 
Everywhere. to be written in his 


territory, has no one 
to blame for this condition but himself 
as all the evidence goes to show. Ina 
recent issue of “Surety Bonds” pub- 
lished by the Title Guaranty & Surety 
Co., a large number of instances are 
cited where agents in small cities sold 
some good bonds and did this as a 
regular practice. On this the Company 
comments: 

“We sometimes hear from some agent 
that there is no surety business in his 
town. There wouldn’t be any potatoes 
there either if some one didn’t plant 
potatoes and dig potatoes. In just such 
places we have agents who are planting 
their lines and digging up surety bonds. 
Why should Paris, Ill., be different than 
Paris, Ky.? 

“There are all sorts of license or 
permit bonds in these smaller cities. 
One of our branch managers has a 
steady stream of them pouring in from 
all over his territory. Not only that— 
he cleans up at home. The business is 
fine and the aggregate premiums satis- 
fying.” 

As illustrating that small places can 
produce bonds, the following are cited: 

M. B. Kramlich, Shamokin, Pa., sends 
us a $10,000 manager’s bond. That is 
the best evidence, M. B. K., that there 
is business everywhere. 





A gentleman of Lawrence, Pa., inad- 


The | 


GEORGE J. KUEBLER | 
Attorney - at - Law 
EXPERT LEGAL COUNSEL ON 


INSURANCE MATTERS 
Briefs of the Law in any State 


bank demanded a bond, as many banks | 
do, indemnifying it against loss should | 
the book turn up and be fraudulently | 
used. Griffin & Co, issued the bond. 

A Chinese named Chang Sing paid a 
debt by check. He died before the | 


or eae was cashed, and the bank re-| on Matters of 

quired a bond of the payee indemnify- | 

ing it from loss. | INSURANCE 
And also these bonds: H. B. Smith, | a Specialty 





Faribault, Minn., sidewalk license; R. | 


R, Read, Buffalo, Wyoming, plumbers’ s+ Refer on Application <-- 











—— Ry ya | Suite 720-29 So. LaSalle St. ,Chicage, Ill 
Phoenixville, Pa., plumbers’ license; H. ne ee meee Sone — 
A. Berri, Durango, Colo., postmaster’s | : — 
bond. 7 

For loss of an eye as the result, she| 
alleges, of a ball thrown from the ball 
field, Mrs. Emily Russell, of Alhambra, | 
Cal., has brought suit for $25, 000 against Ghee 
members of the Alhambra and the Pa- 
cific Electric Base Ball clubs. 

oS tee fort 





George F. Bender, a chauffeur former- 
ly employed by P. Sandford Ross, of 
Newark, N. J., asks $20,000 for damages 
reputed to have been caused by an ex- 
Tag in Mr. Ross’ garaZe on May 10, 

11. 


SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 
80 Maiden Lane, New York 














DONT BE MISLED 


into thinking that INDUSTRIAL HEALTH and ACCIDENT BU ee 
is not essential in the FULLY-EQUIPPED INSURANCE OFFIC 
INDUSTRIAL POLICIES ARE NOT FOR INDUSTRIAL WORKERS ALONE 
_ THEY ARE FOR THE PROSPECT WHO IS UNWILLING TO IN- 
VEST A LUMP SUM IN HEALTH AND ACCIDENT INSURANCE. 
THEY FIND A READY SALE and FURNISH PROTECTION JUST 
WHERE IT IS NEEDED. 
IT WILL PAY ANY AGENT TO PUT A SOLIGITOR AT WORK EX- 
CLUSIVELY ON THIS CLASS OF BUSINESS. 
THE MASSACHUSETTS BONDING and INSURANCE Co., 
the LARGEST and STRONGEST COMPANY WRITING THIS FORM OF 
INSURANCE. IT CAN TELL YOU HOW TO MAK Ek MONEY OUT OF IN- 
DUSTRIAL or SEMI-COMMERCIAL BUSINESS. 
: Communicate With the Manager of Our Industrial Department 
IT WILL PAY YOU TO DO BUSINESS WITH THE 


MASSACHUSETTS BONDING & INSURANCE Co. 


77-85 STATE STREET, BOSTON, MASS. 
J. FALVEY, President 
FIDELITY and SURETY BONDS. BURGLARY INSURANCE, LI 
WORKMEN'S COMPENSATION, AUTOMOBILE, ne ALT 
ACCIDENT, and PLATE GLASS INSURANC 





ABILITY, 
1H, 








YOUR 
CLIENTS 
WANT THE 


WE WRITE: 
Capital 


ARE YOU 
— a ‘SE NT- 


“F. & D.” GUARANTEE 


{ Fidelity and Surety, Accident pone Health, 
| Burglary, Plate Glass, Liability, Auto’ 
Total Assets Surplus to Policy-holders 
$2,000,000 $&,133,000.57 $4,818,481.42 
ORGANIZED, 1890 HOME OFFICE: BALTIMORE 


Fidelity and Deposit Co, QE MARYLAND 


EDWIN WARFIELD, President 


We Do Business Everywhere 


NEW YORK CASUALTY OFFICE, 84 William Street NEW YORK SURETY OFFICE, 2 Rector Street 
Phone: John 2432 Phone: Rector 2000 











THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
Chartered 1874 
GLASS 


AL ACCIDENT POLI Cl ES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec 
RELIABLE AND ENERGETIC AGENTS WANTED 








THE SIGN OF GOOD CASUALTY INSURANCE 
HEAD OFFICE F. J. WALTERS 
Cc H I Cc A G O Resident Manager 


55 JOHN STREET 


F. W. LAWSON New York 
General Manager 
el oie Elmer A. Lord & Co. 
Liability, Accident, 145 Milk St., Boston 
Burglary, Boiler and Resident Managers 





New England 


Established 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


Credit Insurance 




















THE EASTERN UNDERWRITER 





November 14, 1912. 











aiata alain sieeis 
Pai laighn sla ial anata alaiglnialaialaata'ataiataigtn'glaintaintaint a stanlalsishatalainta iste = btniale wins pula ieaalaielaialainl sinless insists pie ee eee tee eee: 





For Company beginning Business fi 
with Paid-Up Capital of $300,000 B 


Wanted Special Agents 


Guaranty Fund Deposited with the State of Texas $150,000.00 
Good Territory Open in Several Southern and Western States 









: Commonwealth Bonding and Casualty Ins.Co. § 
£ Address Agency Department 


Flat Iron Building, Fort Worth, Texas 
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Liability Accident 


Fidelity and Disability | 


Surety Bonds Plate Glass 





Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company | 
of America | 


Home Office: 133 WILLIAM STREET, NEW YORK 








SCRANTON 
LIFE 


Has work for every good life agent in this 
territory. The more the merrier. 


New Policies---Renewal Contracts 


————BOTH LIBERAL—-————_ 


R. VAN WAGENEN, Agency Director | 
Allentown National Bank Bldg. - - Allentown, Pa. 








We have good propositions for pro- 
ducers; you will be backed up not 
only with the BEST CONTRACTS 


Are You Writing 


Personal, Accident and Health 
on the market (both Commercial and 


| 
INS UR A NCE P Industrial), but with prompt and just 
| 


settlements; each claim paid will produce new business. Write today to 


Union National Accident Company | 
LAFAYETTE BUILDING, PHILADELPHIA 
JAMES A. FLAHERTY, Eso., Presinoent W. VAN WINKLE, GeneRAL MANAGER | 








COME SOUTH AND PROSPER 
ACT WHILE OPPORTUNITY CALLS JOIN FORCES WITH A SUCCESSFUL COMPANY 
An agency connection with the largest and most progressive Southern Life Company 


THE STATE MUTUAL LIFE OF GEORGIA 
assures success to the agent who will work. because he has behind him a company of 
stability, he has before him the most fertile insurance fleld to-day, and he is armed 
with the most modern and attractive policy contracts on the market, including 
Monthly Income, Guaranteed Premium Reduction, etc., carrrying new features such 
as Total Disability and Double Indemnity. The rates are lower and the contracts 
more liberal than those heretofore issued by the company. 

Our agency contracts are an innovation in life insurance 
The commission basis is scientifically ealeulated so as te give the agent all the bu ness will stand 
STATE MUTUAL Live INSURANCE COMPANY 
JOHN W. MADDOX, President J.C. O'DELL, General Ma of Ag 
-:- HOME OFFICE, Somme GEORGIA -:- 














Some of the Advantages Enjoyed by 
Equitable Representatives 


The _ backing of one of the largest and strongest financial 
institutions in the world. 

A Participating Company. 

A Prompt Paying Company. Of the 5,089 domestic death claims 
paid by the Equitable during 1911, 5, 035 or nearly 99% were paid 
within one day after receipt of ‘ ‘Proofs of Death.’’ 

A Company whose policies are standard contracts, drawn to con- 
form to the insurance laws of New York and other States. 

A Company issuing every desirable form of insurance including 
Corporation Insurance, Income Insurance, Employee Insurance 
Home Purchase Insurance, Joint Life Insurance and a large variety 
of Annuities. 

A Company large and strong enough to insure applicants for large 
amounts under a single policy. 

A Company whose policyholders include the world’s Captains 
of Industry whose identification with the Equitable is in itself an 
endorsement. 

A Company which insures women at the same premium rate as- 
men. 

A Company whose canvassing documents are comprehensive, 
adequate and attractive. 

A Company engaged in a broad “conservation of life,” move- 
ment—aiming to lengthen the lives of its policyholders as well as 
insuring them. 

A Company that has withstood every conceivable test—wars, 
financial panics, epidemics, and lastely, a great fire. 

The Society has openings in practically every State for energetic agents of 
character and ability. Address 


GEORGE T. WILSON, 2nd Vice-President 


The Equitable Life Assurance Society of the United States 


165 BROADWAY . - NEW YORK 











VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


— FO A— 


LIFE INSURANCE AGENTS 





““REBATING VOIDS THE POLICY” 


‘*Rebater and Assured Liable to Fine and Imprisonment ”’’ 
$2.00 per 100; $1.25 per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 


Price $1.50 per 100; $1.00 for 50 


“COUNTER PROPOSITIONS ” 


Insurance for Property and Life 
Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 


The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 


Samples of any or all of the above sent upon receipt of 25c. 
postage. 
Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 






























